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ATTORNEY GENERAL 
ALTERS RULING 


Action Follows Protests Regarding 
Broker’s Rights to Collect Com- 
mission on Own Insurance 


NEW VIEW ON PARTNERSHIPS 





Interpretation of Original Ruling Prac- 
tically Excludes Members of Firms 
and Corporations 





The recent broad ruling by the At- 
torney General of New York State to 
the effect that a broker under no con- 
ditions can collect commission on in- 
surance covering his own _ property 
caused such a storm of protest that 
the Attorney General this week made 
the following supplementary interpre- 
tation of his ruling: 

Raises Point of License 

“A co-partnership may act as broker 
for the individual partners in insur- 
ing a partner’s individual property and 
may receive a commission on that busi- 
ness. The broker’s license under sec- 
tion No. 143 of the Insurance Law runs 
to the partnership, although, it is true, 
only the individual partners specified 
in the certificate may act on behalf of 
the firm. Another license would have 
to be issued before any individual of 
the firm could act outside the firm as 
an individual broker. 

Applies to Individuals of Firm 

“In the case of insurance on prop- 
erty of individual members of the firm, 
the partnership is not the insured 
named in the policy and does not in 
such an instance receive a commission 
on insurance placed on its own prop- 
erty. One of the members of the firm 
does indirectly receive a commission 
on insurance placed on his individual 
property, but so do the other members 
receive part of the commission paid on 
that insurance. In brief, the individual 
whose property is insured is not the 
broker, because he does not hold the 
broker’s license (the license being in 
the name of the partnership), nor con- 
versely, is the broker the insured 
named in the policy, because the prop- 
erty insured is not the broker’s prop- 
erty. 

“The result arrived at is not free 
from doubt. Our answer, however, is 
based on the language of the statute 
as we find it and upon the former rul- 
ing of the Attorney General.” 

This method of reasoning would also 
seem to apply to corporations and 
other brokerage offices other than in- 
dividuals. 





RDN 


aS By, 
he | - > h 5 
VAUVINE 
4, 4 
" lo 
ty. Ae 
ae 








My 





AY 


SS 

















Conflagration Proof 


THE HOME 


INSURANCE COMPANY 


NEW YORK 


ELBRIDGE G. SNOW, President 





66° T HE HOME OF NEW YORK” believes that the demands 

of the times require the maintenance of an impregnable 
stability, not only because of the uncertainties and contingen- 
cies which may accompany the transition of industrial, com- 
mercial and financial affairs from a war basis to a peace basis, 
but also that it may be in position to participate in any exten- 
sion of American undertakings beyond our borders and take 
its place in any expansion of American enterprises which 
coming times may bring forth. 





FIRE AND ALLIED BRANCHES OF INSURANCE 
STRENGTH REPUTATION SERVICE 











The Pennsylvania Fire Insurance Co. 

Independence Square PHILADELPHIA 

BRANCH OFFICE, 76 William St., N. Y. CITY 
E. G. RICHARDS, President 





Writes all customary forms of Fire Insurance 





Born under the shadow of Independence Hall, its office has 
been on the same site for 93 years, during which time it 
has steadfastly upheld the traditions inseparably 
associated with its birthplace. 































American Central Life 


Insurance Company 


INDIANAPOLIS, INDIANA 
Established 1899 


All agency contracts direct with the company 


Address: 


HERBERT M. WOOLLEN, President 
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PRUDENTIAL’S 1918 
BUSINESS REACHES 
TOTAL OF $747,987,810 


Ordinary Business Paid for $337,808,- 
018—Industrial Department Paid 
for $416,179,792 
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TOTAL $3,891,758,334 





Big Gains Recorded Give Company 
Most Remarkable Year in Its 
Entire History 


Another amazing page in the history 
of life insurance production was con- 
tributed by The Prudential Insurance 
Company of America, of Newark, in the 
figures just presented, showing the pro- 
duction of that Company for the year 
L918. 

The Prudential figures show total 
paid for, issued, revived and increased 
snsurance 


amounting to $747,987.810 


This is divided Ordinary, $337,808,- 
OIS; Industrial, $410,179,792 The Pru- 
a ntial’s 1917 business totaled $676.- 
549,068, divided Ordinary, $27%,459.- 


049; Industrial $403,090,019, 

The increase in insurance in force 
paid for during 1918 is $433 320,599, di- 
vided Ordinary, $223,539,207: Indus- 
trial, $209,78!,392. In 1917 the increase 
iW Insurance in force paid for was $365,- 
442,571, divided: Ordinary, $177,537,- 
#29; Industrial, $187,905,042 

Total paid for insurance in force De- 
cember 31, 1918, is $3,891,758,334, di- 
vided: Ordinary, $1 642,209,645: Indus- 
trial, $2,249,548,689 On December 31 
1917, the total paid for insurance in 
force was $3,458,437,735, divided: Ordi 
nary, $1.418,670,438; Industrial, $2,039,- 
767,297, 

The Prudential’s total payments to 
policyholders during 1918 amounted to 
$71,032,622. Its total payment to pol 
icyholders since organization is $549 
570,323 

Commenting on the achievement ef 
The Prudential field forces during 1918, 
President Dryden said: 

“If I ever saw a Prudential annual 
statement that did not show amazing 
advances over the previous year I 
would be the most surprised man in 
the world. The field men of The Pru- 
dential are like the American soldiers 
and sailors—simply unbeatable. Set 
them an objective, and they will attain 
it as surely as the sun rises i am 
proud to be associated with men of 
their ability and their accomplish- 
ments.” 
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Berkshire Life 
Had Good Year 


PREST. WYMAN MAKES REPORT 


Assets $26,533,017—Surplus $1,077,248 
—Policy Loans Decrease—Total 
Business $94,131,523 


William D. Wyman, president of the 
Berkshire Life of Pittsfield, Mass., re- 
viewing the activities of that Company 
for the year 1918 in the sixty-seventh 
annual report of the directors to policy- 
holders, said in part: 

The record of the year’s business 
again reflects a substantial progress in 
every department, with gains in assets 
and outstanding insurance in force, but 
with excessive and unusual mortality. 

Statement Figures 

The admited assets on Decemper 31, 
1918, amounted to $26,533017, an in- 
crease over the preceding year of $1,- 
732,894. The total liabilities are $25,- 
455,768. The surplus or safety fund is 
$1,077,248, in excess of the reserve and 
all other liabilities, including’ the 
amount set aside for dividends to be 
paid during 1919, and dividends pro- 
visionally ascertained on deferred divi- 
dend policies due after 1919—a reduc- 
tion in free surplus of $250520 due to 
excessive mortality. 

Policy Loans 

One thousand three hundred = and 
eighty-nine policy loans, amounting to 
$1,085,037, were made at tive per cent. 
interest rate. In 1917 the number of 
these loans made was 1,633, amount- 
ing to $1,176,897, a decrease during the 
past year in number of loans of 244, and 
in amount $91,860. The total outstand- 
ing loans on December 31, 1918, were 
$4,215,136, an increase over December 
21, 1917, of $197,439. The policy loans 
paid off during the year amounted to 
$887,598, of which payment 56 per cent. 
was made by increased loans, 16 per 
cent. by cash, 28 per cent. in the set 
tlement of endowments, death claims 
and surrender value, 

The paid for business for 1918 in- 


cluding additions and revived policies, , 


was $10,258,748; new policies issued 
numbered 2,771. The average amount 
of the new policies issued was $3,475. 
The total outstanding insurance Decem- 
ber 31 amounted to $94,181,528, repre- 
sented by 37,452 policies, a gain over 
1917 of $5,634.491, and 4,219 policies. 
Mortality Experience 

In 1917 the Company incurred 3852 
death claims, amounting to $1,089,178; 
in 1918, 575 death claims, amounting 
(less reinsurance), to $1,579,760, an in- 
crease in number of claims of 223, and 
in amount $490582. Of these claims, 
the losses incident to the war were 
$89,863; from influenza and pneumonia, 
$457,924. The Company’s net mortality 
for 1917 was 63 per cent. of tthe ex- 
pected, and for 1918, 97 per cent. 

The prospects for the new year are 
bright. Never before has there been 
a time when life insurance stood as 
high, or has been valued as greatly by 
the people, as it is to-day. During the 
past year it has met every claim and 
every obligation without delay, and im- 
}ressed upon tthe people that it is de- 
pendable no matter what conditions 
may exist. We look forward with keen 
anticipation to the most satisfactory 
results for the coming year. 


HELPING WAR SUFFERERS 

The women employees of the Metro- 
politan Life have been doing a large 
amount of work for the soldiers. They 
have sent seven boxes of clothing to 
London Bridge station and many boxes 
to France. They are still working and 
have a large amount of beautifully 
worked material about ready ‘to for- 
ward. These garments go to the devas- 
tated sections of France. They are not 
merely clothes, but are made with the 
same care and consideration one m‘ght 
display in a hand-wrought gift for a 
dear friend or relative. 
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Equitable Life Accident and Health Policies 


I am prepared to accept applications for accident 


JOHN M. RIEHLE, Manager 
(SINCE ’96) 
Equitable Life Assurance Society | 


| of the United States, 
| 68 William Street, New York, N. Y. 





’Phone John 4343 





DOUBLE INCEMNITY 


Percy C. H. Papps, Mathematician of 
Mutual Benefit, Gives His 
Views on Subject 


At the dinner of the L. A. Cerf 
avency of the Mutual Benefit, at the 
tiotel Martinique last week, Percy C. H. 
Papps, mathematician of the Mutual 
Benefit, in answering questions sent in 
to the home office in connection with 
adding new provisions to the Mutual 
l'enefit contract, had the following to 
say in connection with the double in- 
demnity provision: 

“When it comes to double indemnity 
it does seem to me that if double in- 
demnity is to be provided at all, it 
should be where deaths occur from 
such diseases as cancer and tubercu- 
losis, rather than from accident in a 
public conveyance. If there is any rea- 
son for providing a larger amount of 
insurance on account of death from any 
particular cause, it would seem to me 
t» be in those cases where, through a 





long lingering illness, the insured’s 
earning power was seriously depleted, 
if not entirely destroyed, and where 
the cost of a very long illness would 
be a serious drain on the family. In 
the case of death from accident in a 
pablic conveyance, the ordinary insur- 
ance is immediately available and the 
beneficiary may also have good ground 
of action for damages which will mate. 
Tially help out the family finances.” 





GENERAL AGENT AT ROCHESTER 

Stephen Ireland, superintendent of 
agencies of the State Mutual Life, ad- 
vises The Eastern Underwriter that 
Lyle S. Meader has been appointed 
general agent for that Company at 
Rochester, New York. Mr. Meader 
some years ago was connected with the 
(Cleveland office of the State Mutual 
Life, and was later made general agent 
for the Company with headquarters in 
Duluth, Minn. Mr. Meader has been 
cut of the insurance business for a few 
years. 
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EQUITABLE 


Mutual in Principle and Practice 
Impregnable in Strength 
Enterprising, Conservative Management 
Comprehensive, Adaptable Policies 
Low Mortality Rate 
Prompt Payment of Death Claims 
Efficient Service to Policyholders 
Training and Education for Agents 


A satisfied constituency gained by Fifty- 
eight years of public service 


These are some of the advantages enjoyed by 
representatives oJ 


THE EQUITABLE LIFE ASSURANCE SOCIETY 


of the United States 


For agency openings address: 
W. E. Taylor, Second Vice-President 
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State Mutual Life 
Issues Annual Report 


ITS TOTAL BUSINESS $240,152,133 





Gain for Year $17,643,860—Assets 
January 1, Are $58,498,696— 
Receipts $11,296,235 
Burton H. Wright, president of the 
State Mutual Life of Worcester, pre- 
senting the annual report of the direc. 
tors of that Company to policyholders, 
reviewed the work of the Company for 

the year 1918. He said in part: 

The new insurance paid for during 
the year, including $582,331 which had 
previously lapsed, and additions of 
$279,496 purchased by dividends 
amounted to $30,219,387 and is larger 
than that of any previous year. 

The insurance terminated from all 
causes amounted to $12,575,527, which 
leaves the total amount of paid for in- 
surance in force at the end of the year 
$240,152,133, a net increase of $17,- 
643,860. 

Receipts Gain $956,069 

Our receipts from premiums were $8,- 
$294,550.84, from interest, rents and all 
other sources $3,001,684.42, making 
our total receipts $11,296,235.26, an in- 
crease over the previous year of $956,- 
069.39. Our disbursements for death 
claims, matured endowments,  divi- 
dends, policies surrendered, annuities, 
expenses and all other accounts 
amounted to $7,929,857.38. Our book 
assets now stand at $56,926,979.21, an 
increase for the year of $3,366,377.88. 

The amount paid for death claims, 
$2 707,681.80, exceeded the amount 
paid the previous year by $839,566.95. 
There were included in this amount 
claims of $59,692 which were incurred 
the previous year, and there were out- 
sianding unpaid on December 31st 
$293,041 of claims which had been re- 
ported, but which were awaiting com- 
pietion of formal proof. 

The total number of deaths reported 
during the year was 835 covering $3,- 
645,469 of insurance. Of these, 390 
deaths with insurance of $1,549,833 oe- 
curred during the first eight months of 
the year, and 445 deaths with insurance 
of $1,495 636 occurred during the last 
four months; 222 of those occurring 
during the last four months covering 
insurance of $615,418 were directly due 
1o influenza and pneumonia following 
influenza. 

The surplus of the Company has been 
accumulated to meet just such an 
emergency as this, and it will not be 
necessary to make any reduction in the 
present scale of dividends. The direc- 
tors have, therefore, voted to make dis- 
tribution for 1919 on the same basis 
as that for 1918, and the sum of $1,745,- 
678 has been set aside from the general 
surplus of the Company for that pur- 
pose and is carried as a liability in the 
financial statement. 

There was loaned to members on 
their policies during the year $2,435,695, 
and such loans were paid to the amount 
cf $2,344135.97. The total policy and 
premium loans outstanding at the end 
cf the year amounted to $8,225,770.79, 
the increase for the year being only 
$60,310.23. 

Our total mortgage loans now stand 
at $18,422,396, an increase for the year 
of $494,733.94. Our stocks and bonds 
stand at $27,282,900.88, an increase of 
$2 350,598.17, $1,910,000 of which is rep- 
resented by the government securities 
purchased during the year. 

Record of 75 Years 

Premium receipts to January 1, 1919, 
$131,136,604; paid policy holders (death 
claims, matured endowments, surren- 
der values and dividends), $86,039,735; 
balance of premiums in possession of 
Company, $45,096,869. The Company 8 
investments have yielded in excess 0 
all expenses and taxes, $13,401,827; 
tctal assets January 1, 1919, $58,498,- 
696. 
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November 11th, 1918, 
On the very day the Armistice was declared 


THE PROVIDENT LIFE and TRUST COMPANY. 
of PHILADELPHIA 


Removed all War Restrictions from its Outstanding Policies 
and Discontinued the use of a War Rider on New Policies. 


Extra War Premiums will be Returned, and if regular 
premium has been paid, War Claims will be paid in full. 








N. W. Cor. 4th and Chestnut Sts. 





THE MOST VALUABLE POLICY FOR YOU 


Mr. Agent, is to write your prospect in the Company writing 
the most valuable policy for the insured. 
Secure prompt action in the 





F INSURANCE COM 
OF BOSTON MASSACHUSETTS 
WILLIAM N. COMPTON, General Agent 


Metropolitan District 
St. Paul Bldg., 220 Broadway, New York, N. Y. 














Good Works Overtop 
Insurance Business 





METROPOLITAN’S ACTIVITIES 


With Entire Field Force Aiding Philan- 
thropic and Patriotic Endeavor, 
Company Grows Apace 


The Metropolitan Life has long since 
ceased to be merely an insurance com- 
pany. It is now a great American in- 
stitution, helping the people in every 
way it can, furthering every worthy and 
patriotic object. It is a national insti- 
tution for educational and welfare work 
with many ramifications, that has be- 
come inseparably intertwined in the 
daily life and habits of the people—a 
widespread influence for good. Dr. Lee 
K. Frankel, third vice-president of the 
Company, and president of the Ameri- 
can Public Health Association, told 
something of the Company’s welfare 
work at the superintendents’ conven- 
tion last week. He said that last year 
14,500,000 welfare service books and 
pamphlets had been distributed. To 
date 190,000,000 such publications have 
been used. The Company is printing 
20,000 cook books a day. Afiother pop- 
ular booklet contains information for 
expectant mothers and a still later one 
ig “Hiring and Firing,” by Dr. Frankel. 

Work of the Nurses 

The visiting nurses of the Metropoli 
tan made 1,431,000 free visits to policy- 
holders in 1918. The number of cases 
was 291,000. This is an increase in the 
pioportion of cases to number of pol- 
icyholders. In 1917 the number of un- 
approved cases was 19-per cent., but 
this was reduced in 1918 to 12 per 
cent. through the co-operation of field 
men. Many stories can be told of the 
heroic work of the nurses during the 
epidemic. 

The Metropolitan men were also ac- 
tive in the home service section of the 
American Red Cross and were useful 
in obtaining for soldiers’ families their 
fovernment allotments and allowances. 

Over five hundred representatives of 
the Metropolitan will receive from the 
Company a beautifully engrossed testi- 
ronial of appreciation by the United 
States government of work accomplish- 
ec in the War Savings Stamp drive. 


These testimonials are each signed in- 
dividually by Carter Glass, secretary 
of the treasury. The design is by Tif- 
fany. In the center of a card about 
§x10 inches is shown the American 
Eagle surmounting a Union shield in 
red, white and blue, on each side of 
which are Metropolitan Service Flags, 
in their colors, 
Sanatorium Finished 

Dr. Horace J. Howk, in charge of the 
Metropolitan Life’s Sanatorium at Mt. 
McGregor, told the superintendents 
that the building has been completed 
cn the original lines. There were 267 
employees of the Company from all 
parts of the country admitted last year. 
Of these 146 had tuberculosis and 124 
other diseases. 

Dr. Howk told of how the Sanatorium 
is being utilized to study the under- 
lying causes of symptoms of disease. 
In ordinary practice, he said, a patient 
has a pain somewhere. He goes to a 
doctor and tells him about the pain; 
that is his symptom. The doctor gives 
him something for it, but it is not ordi- 
narily possible in the hurry of treating 
many cases, to ascertain the underly- 
ing cause of the symptom. 

Referring to the epidemic Dr. Howk 
explained the value of isolation. A 
town near the Sanatorium was having 
a great many pneumonia cases, about 
thirty a day, with three deaths a day. 
This continued for several days, when 
the Sanatorium sent a doctor and a 
nurse. They at once began a cam- 
paign of isolation of all influenza cases. 
In three days there were no more new 
cases. 

Quick Work Wanted 

Harry Miller, agency supervisor of 
the Empire State territory, and who 
led all divisions last year, told of what 
it is possible for Metropolitan men to 
do in a pinch. The Liberty Loan man- 
acers, in the last campaign, wanted to 
know if the Metropolitan, with two 
other organizations, could not organize 
New York by putting a block captain 
on every block to prepare a canvass of 
the city. Mr. Miller asked how much 
itme there was in which to do this. 
He was told four days. He said it 
couldn’t be done with two other orga- 
nizations co-operating. But, he said, 
if the Metropolitan is to handle it 
alone, then it can be done, and it was. 

Second Vice-President Gaston re- 





How to Lessen 
Ravages of “Flu” 


METROPOLITAN CAMPAIGN ON 


Dr. Lee K. Frankel Tells What Hap- 
pened in 1889 and Plans Preventive 
Measures 


Hoping to profit by the experience 
gained during the influenza epidemic 
of 1889 and 1890, the Metropolitan Life 
has launched a nation wide campaign 
to minimize the effects of this scourge 
through systematic examinations of 
policyholders who have been affected 
by it. This campaign is not confined 
to the policyholders of the Metropoli 
tan. Its superintendents will seek to 
encourage this preventive measure uni- 
versally, thus extending the Company’s 
broad field of welfare activity. 

People in Weak Condition 

What the life insurance companies 
may expect in mortality for the next 
few years was touched upon by Third 
Vice-President Lee K. Frankel at the 
superintendents’ convention last week. 
The epidemic cost the Company about 
$18,000.000 on 85,000 lives, in three 
months. The disease is caused by an 
unknown bacillua, said Dr. Frankel, 
who proceeded: “Until a cure can be 
found the question is, What can we do 
for our living policyholders? It would 
be a great satisfaction to know that in 
the years to come, instead of paying 
out this enormous amount of money to 
beneficiaries, we knew that we had 
been the means of saving lives.” 

Dr. Frankel showed ‘by charts cover- 
ing experience with the ep'demic of 
1889 and 1890 that an unusually high 
feath rate may be expected to con 
tinue for several years. 

The former epidemic began in 1889 
and reached its height in 1891. The 
death rate did not go back to no»mal 


ferred at length to the wonderful work 
done by the Company in selling War 
Savings Stamps and in other war work. 
It appears that 29% per cent. of all 
ihe stamps sold in Greater New York 
were sold by Metropolitan agents. The 
work will be continued in 1919. 


until 1894 and 1895. The people be- 
come weakened so that the after effects 
of the disease may be as bad as the 
ailment itself. The heart, lungs and 
kidneys are affected. 
5,000,000 Circulars 

“Now,” said Dr. Frankel, “the ques- 
tion is, How can we avoid a repetition 
of what occurred in the former epl- 
demic? The Metropolitan men have 
before them another great opportunity 
for service. Policyholders, in case they 
have had intiuenza, or pneumonia, 
should go to a doctor and be examined 
at least every three months. If they 
can be got to do this it will be possible 
to reduce the mortality in the next 
few years and avoid the long drawa 
out drain upon the population which 
followed the 1889 epidemic 

“The Metropolitan is now printing 
§.000,000 circulars to be distributed to 
policyholders, not only of the Metro 
politan but for the universal dissemina 
tien of knowledge on this subject. 

“Field representatives are urged to 
take this matter up with their local 
health boards and show them its sig- 
nificance. Make it a local proposition 
and ask the authorities to make pro- 
vision for the examinations. Metropoli 
tan men are particularly equipped for 
this great service, and jf they can get 
it established they will be performing 
another great patriotic and. humanitar- 
jan service.” 


TARBELL SUCCEEDS HAMMOND 

jurton Mansfield, insurance commis- 
sioner for the State of Connecticut, an- 
nounces that Thomas F. Tarbell has 
been appointed actuary of the Connec- 
ticut Insurance Department, succeed. 
nz H. Pierson Hammond, resigned 
Mr. Tarbell graduated from Williams 
College.in the class of 1910, and has 
been in the actuarial department of 
the Mutual Life of New York, for a 
number of years 


Arthur J. Stobbart, assistant general 
solicitor of the National Surety Com- 
pany, has been designated to assume 
management of the Company’s Fidelity 
Claim Department He was formerly 
assistant corporation counsel of St. 
Paul, Minn., and has been connected 
with the National Surety Company for 
ten years. 











in which to insure. 


that record is in their work. 














Long established and thoroughly modern, providing perfect protec 
tion for a net cost which is notably low, and rendering service w ich is 
unexcelled, the Massachusetts Mutual stands out as an ideal company 
Sixty-seven years of square dealing are back of 
every one of our representatives. They will tell you how great an asset 


SECOND TO NONE IN SERVICE | 





rotec- 


JOSEPH C. BEHAN, Superintendent of Agencies 


MASSACHUSETTS MUTUAL 
LIFE INSURANCE COMPANY 


Springfield, Massachusetts 
Incorporated 1851 


54 Millions from 42 Agencies 


38 Millions Increase in Insurance in Force 





The 1917 Record of Efficient Service 
by our Competent Agency Force 


New England Mutual Life Insurance Co. 
_ Boston, Mass. 
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To Issue More 
Liberal Contract 
EQUITABLE OF IOWA STATEMENT 


Business in Force December 31 


Amounts to $159,618,090—Reveals 


Some Interesting Ratios 
The Equitable Life of Iowa advises 
The Eastern Underwriter that a more 


l'iberal contract is to be issued by that 


Company this year The forms are 
now on press and will be ready for 
use at an early date. Among other 


things, the loan and surrender values 
wre to be increased. 

The amount of dividends apportioned 
for 1919 is $915,000. The dividends will 
be distributed on the same scale as ap- 
plied during 1918 as was announced 
in last week’s issue of this paper. 

Figures from Annual Statement 

In connection with the Company’s 

annual statement, we have the follow 


ing information: 


The total admitted assets December 
£1, 1918, amounted to $25,022,114, as 
compared with $22560,402 in 1917, 


showing a gain of $2,461,711 

The Company made loans to policy 
holders during 1918 amounting ‘to $2,- 
123.547. The Company has on deposit 
with the State of lowa, approved securi- 
ties amounting to $22,029,979. Its un- 
assigned surplus and capital stock to- 
tals $1,494,395. 

During a period of ten years the 
Equitable of Iowa has paid to policy- 
holders in dividends $4,235,955. In this 
same period it paid in death losses 
$4,410,748. During 1918 the Company 
paid to policyholders and to holders of 
installment coniracts $2,594,528. 

The Company’s actual to expected 
mortality average for ten years is 49.7 
per cent. Its actual to expected mor- 
tality for 1918, all causes, was 96.7 per 
cent. Its actual to expected mortality 
for 1918, excluding war and influenza 
losses, was 41.9 per cent. 


On December 31, 1918, the Company 
had insurance in force of $159,618,090. 
Its new insurance paid for in 1918 
amounted to $29,218,058. The insur- 


ance gain during 1918 amounted to $19,- 
515,000. The Company’s insurance jn 
force to amount written since organiza 
tion is more than 64.3 per cent. Its 
insurance gain to amount paid for in 
1918 was 66.9 per cent. 
Stockholders’ Meeting 
At the annual meeting of stockhold 


ers, the old board of directors were 
re-elected and J. C. Cummins was re- 
elected president; F. C. Hubbel, vice 


president; H. S. Nollen, vice-president; 
H. E. Aldrich was elected vice-presi- 
dent and superintendent of agents; 
B F. Hadley, second vice-president and 


secretary; R. G. Hunter, second vice 
president and actuary, and F. W. Hub 
bell, treasurer. 
H. E. Aldrich Promoted 
The election of H. KE. Aldrich as 
vice-president and superintendent of 
agents is a much deserved tribute to 


his loyalty and service with the Equita- 
ble Life of Iowa. Mr. Aldrich has been 
with the company for more than 
twenty-three years. te has been one 
of the leading spirits in building up 
the agency force. “Harry” Aldrich is 
very highly regarded and loved by the 
members of the agency organization 
all of whom will be happy to learn of 
his recognition by the company 


VAN SICKLE MADE DIRECTOR 

George E. Ide, president of the Home 
Ife of New York, announces that at 
the meeting of the board of directors 
of that Company, held on Monday, Jan- 
uary 20, 1919, William Van Sickle of 
Detroit was elected a member or the 
toard. Mr. Van Sickle is general agent 
for the Home Life in Detroit. 


Missouri State 
Annual Statement 


BUSINESS TOTALS $176,746,636 
Assets $19,895,653—1918 Production 
$39,780,232—Paid $900,000 Influenza 
Claims in Three Months 
The annual meeting of the stockhola 
evs of the Missouri State Life of St. 
Louis was held at the home office, Jan- 


vary 21. The regular annual direc- 
‘ors’ meeting was held at the same 


time, at which all of the old officers of 
the company were re-elected, 


The company’s annual financial 
statement was presented to the stock- 
holders, which document shows that 


‘the company is in good financial condi- 
tion. The assets total more than $19,- 
$95,653, and the company has an ex- 


cess guarantee fund for protection of 
policyholders, including dividends pro 
visionally apportioned and set aside, 
unassigned surplus and capital stock, 
totalling $2,872,267 
Paid far $39,780,232 

During 1918 the field force of the 
Missouri State Life produced more 
than $39,780,232 of new — business, 
bringing the total insurance in foree 


up to $176,746,636, giving the company 
a gain in insurance in force for the 
year of approximately $20,000,000. 
Death Losses 

During the last three months of 1918, 
Missouri State paid over $900,000 
on influenza claims, and during the 
year the company paid more than $200, 
000 on claims from assured engaged in 
military and naval service at home and 
abroad, in addition to its normal death 
losses of approximately $1,000,000. 


the 


Progressive Institution 
The Missouri State Life has just 
closed 26 successive years of service in 
life insurance. The company operates 
in 38 states During recent years it 
has developed into one of the most pro- 
rressive of life insurance companies. 


The results achieved during 1918, 
which period was pregnant with condi 
tions insurance compunies as well as 


other lines of commercial pursuit never 


had to meet before, should be a source 
of gratification to directors, officers 
and field foree of the Missouri State 
Life 


meeting the firm of 
Pierce, attorneys, 
counsel for the 


At the directors’ 
Jourdan, Rassieur & 
was elected general 
company. 














Metropolitan Life Insurance Company 
Home Office Building 





THE 
METROPOLITAN LIFE 


Insurance Company 


(Incorporated by the State of New York) 


It is first in the world in amount of 
insurance in force. . ..$3,936,181,898 
It is greater than any other company 
in America in the number of its 
DORCIOE 4.06.60:0.0.50 00000000 eee 


It stood first in the world in amount 


of insurance placed in 1917 
sei aise aaa TerTrerrere ck 
It stood first in the world in gain 
in insurance in force in 1917 
Sakae aes 04 0.0'90 96.0.0 0.4.05 eer aeOOn 
It stood first in the world in gain in 
income in 1917....... $40,648,595.67 


WAR SAVINGS STAMPS 


The Company, through its more than 15,000 
agents, sold $65,000,000 worth of War Savings 
Stamps between February first and Septem. 
ber first, 1918, and expects to sell a total 
of at least $100,000,000 during the year. 


JOHN R. HEGEMAN, President 








SUPT. GROUP DEPARTMENT 

Alexander C. Campbell has been ap- 
pointed superintendent of the group 
life department of the Metropolitan 
Life. Mr. Campbell will assist Fourth 
Vice-President J. E. Kavanagh, who 
has charge of that department of the 
company’s activities. Mr. Campbell was 
formerly supervisor in the southwest- 
ern territory of the Metropolitan Life, 





and for the last fifteen months has 
been at Washington with Fourth Vice 
President Kavanagh. 
PASSES 1919 DIVIDEND 
John T. Baxter, president of the 


Northwestern National Life of Minne- 
apolis, in a letter to agents, announces 
that in view of the exceptionally high 
mortality rate during 1918, and the fact 
that influenza and pneumonia are still 


prevalent, the directors of that com- 
pany have felt that the regular divi- 
dend to policyholders paid by that 


company should be omitted for 1919, in 
order that the surplus of the company 
may be maintained, and that the usval 
dividend distribution may be resumed 
again in 1920. 








and size are impressive. 
Policies 


vice to policyholders 
out of first-time customers. 





What An Agent Wants 


A Company whose name, everywhere a household word, 
is his best introduction. Prestige is a door-opener, and age 


that are unexcelled. 
and safely that need no demonstration. 
the thing that makes solid patrons 


The Oldest Company in America! Come with it and you 
will stay with it and it will stay with you. 


lor terms to producing agents address 


The Mutual Life Insurance Company 
of New York 


34 NASSAU STREET, NEW YORK CITY 


Big Dividends. Strength 
Unsurpassed ser- 

















TRAVELERS’ MEETING 


All Officers Re-elected—John J. Crow- 
ley Made Assistant Secretary 
Accident Department 


stockholders 


The annual ” meeting of 
the Travelers Insurance Company was 
held at its office, in Hartford, Janu- 
ary 22. 

At the directors’ meeting immedi- 
atel: afterward the officers of the Com- 
pany were reelected, the only addi- 


tion oeing that of John J. Crowley as 
assisiant secretary in the accident de- 
partment. Captain Crowley is now on 
duty in the adjutant general’s depart- 
ment in Washington, but is expected to 
return shortly. 


A CORRECTION 

The Eastern Underwriter is in re 
ceipt of the following letter in connec- 
tion with the $11,000,000 group policy 
written by the Connecticut General 
Life for the Gulf Oil Corporation of 
Pttsburgh It is a nleawsure make 
this correction, as the evidence sub- 
mitted to this paper clearly indicates 
that Branson C. Stimmel was the agent 
of record in the case: 

Pittsburgh, Pa., Jan. 23d 

I'ditor The Eastern Underwriter: 

Extreme press of work, combined 
with a light attack of grippe which has 
reduced my hours at the office for some 
time past, has caused me to defer call- 
ing your attention to an error in your 
issue of December 13th last in respect 
te the notice given therein of the writ- 
ing of a group life contract of approxi 
mately $11,000,000 for the Gulf Oil Cor- 
poration. 

Evidently 
World,” and 


10 


1919. 


the “Insurance 
other journals 
were misinformed about the facts, as 
your article states that the business 
was written by John T. Shirley of the 
Connecticut General Life. As a matter 
of fact, this business was sold solely 
by me and you can readily confirm that 
fact by inquiry from Actuary John M. 
Lard o* the Connect’cut Gereral 

It is a late date to bring up such 4 


you, like 
perhaps 


matter for correction, but my purpose 
in doing so is this: that if I should 
have occasion, as I may have, to men- 


tion this firm as one of my group insur- 


ance customers, it is obviously unfair 
tG¢ me that a contrary report should 
appear in the insurance journals un 
challenged. Will you therefore please 
make correction accordingly in your 


next issue? ; 
Very truiy yours, y 
BRANSON C. STIMMBL 
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Insuring Salaries, 
Not Men’s Lives 


FORGET ABOUT PAST RECORDS 


Two Good Canvassing Thoughts 
Brought Out By Top Notchers at 
Metropolitan Meeting 





Harry Kay, agency supervisor of the 
Canadian territory of the Metropoli- 
tan Life, has been doing some figuring. 
He is an optimist, a real one. He ran 
next to the Empire State territory in 
production last year, which was a real 
stunt. Now he has calculated that 
$1,000,000,000 is spent for drink each 
year, and with the country dry, and the 
average life insurance premium, say 
$20, the people will have money for 
just $20,000,000,000 more of life insur- 
unce. He predicts that collections will 
be better and business easier to write. 
This money is now being spent to un- 
dermine men’s bodies and souls, he 
suid, continuing: 

“Get a 1919 model argument. Don’t 
be running about in a _ rickety old 
hearse conducting a funeral in every 


house. Just remember that you are 
cout of the life insurance business and 
that you are insuring salaries. 

‘Do it something like this: Suppose 
you ask a woman if she depends on 
ber husband’s salary from week to 
week. Ask her how she thinks she 
could get along without it. Then ask 
her if his salary is insured. I say it 
{s easier to insure a man’s salary by 
puting his wife on the Company’s pay 
10ll than to talk about death and try- 
ing to scare people into the debit.” 

Mr. Kay’s office did $9,500,000 of 
ordinary in 1918, which is better than 
1917 and makes the Metropolitan the 
leading ordinary writing company in 
Canada to-day. 

Ernest Wilkes, agency supervisor of 
the Great Western territory, suggested 
to the superintendents that they could 
do much better if only they would for- 
get what a good record is. Just think, 
he said, what that means. The man 
in the field thinks that because he 
is a little ahead of where he was last 
year he is a wonder. The trouble with 
him is that he cannot forget that old 
record. Why stop, asked Mr. Wilkes, 
at 35 or 40 or 50 cents industrial in- 
crease per man per week? Why not 
one dollar? 


One Thousand Agents 
of Metropolitan Meet 
(Continued from page 3) 
Sometimes reaching four and five thou- 
sand dollars. The Company has start- 
ed 1919 with double the amount of 
vusiness in both departments that it 
had last year at this time. 
Applications Per Man 
_ Records of the number of applica- 
‘ions per man per week illustrate the 


boundless possibilities of this business. 
Ir 1918 this figure was 3.39 and in 
1917, 3.09. The Great Western Terri- 
tory made a record higher than the 
average, 4.27. 

In connection with this Mr. Fiske re- 
marked that it is hard to believe that 
canvassers really work at their jobs, 
when besides collecting their debits 
the average in applications is as low as 
shown by the records. 

Will Try to Save Investments 

Treasurer Frederick H. Ecker sug- 
gested another line of service in con- 
nection with educating the people to 
keep their government bonds and to be 
cautious in exchanging them for other 
securities. This is particularly import- 
ent in view of the activities of un- 
scrupulous bond and stock salesmen. 
Mr. Ecker said the Company had earn- 
ed 5.07 per cent. on funds invested dur- 
ing the year and a still higher rate 
on all the outstanding investments. He 
also referred to the vital interest all 
pclicyholders have in the welfare of 
the railroads. Another point was that 
the United States’ war debt must be 
absorbed by the industrious in Amer- 
ica. This country, he said, has now 
become an important creditor nat'on, 
but it would not wish other countries 
to pay their debts in gold, even if they 
could. That would be a financial ca- 
lamity. Neither does the United States 
wish to be paid in goods and services. 
That would creute a balance of trade 
against us. The people must there- 
fore continue to save and there is need 
for the Metropolitan men to keep up 
their work of selling War Savings 
Stamps. 

More Large Writings 

Third Vice-President Ayres referred 
to the much larger number of agents 
who produced substantial amounts of 
crdinary. There were 700 who wrote 
$50,000 or more; 110 who wrote $100,- 
000 or more, and three who wrote over 
$200,000. In 1917 there were only 47 
men who wrote $100,000 or more. This 
year Mr Dunkleman, of the South 
Shore district, wrote $269,000 and had 
industrial increase of $42.20. 

There was a notable increase in the 
number of large cases written and 
avents are finding that it is really easy 
tu write $150,000 to $200,000 in a year. 
Mr. Ayres expressed the belief that in- 
dustrial conditions are good now, and 
if they continue it will be possible to 
make a great record this year, but 
the main thing is to take advantage 
of the opportunity while it is here. 

Another Record Smashed 

After the band had played the dele- 
gates into their seats Friday morning 
and Vice-President Fiske had received 
an ovation none the less hearty than 
was accorded him the day before, he 
announced that January 23 the Com- 
puny issued 1,648 ordinary policies, the 
largest number ever mailed in one day. 

Presented here are some items not 
heretofore referred to in setting forth 
results of the year’s work: 

Gain in assets $71,529,183. 

Expense to premium, industrial 33.22 
per cent., including welfare 35.34 per 
cent. Ordinary 20.33, including wel- 








NATIONAL LIFE INSURANCE COMPANY 


MONTPELIER, VERMONT 
FRED A. HOWLAND, President 


A MUTUAL COMPANY 


WHICH FOR 


SIXTY-EIGHT YEARS 


HAS PROTECTED THE 


HOME AND FAMILY 


Edward D. Field, Superintendent of Agencies 














fare 20.73. Total 27.42, including wel- 
fare 28.76. 

Industrial collections, ratio to debit 
99.77 per cent. 

Industrial payments to policyholders 
$45,412,782; ordinary, $36,978,362. 

Industrial premium dividends paid 
and credited, $3,500,000 

Total number of field men, 14,167. 

Per cent. of new advance payments 
on debit, 56.63. 

Average premium written, 12.5 cents. 

Average premium lapsed, 11.83 cents. 

Industrial mortuary dividends paid 


death claims and endowments 216.- 
259. ents, $1,316, 7 W. Madison Street 


RIGHT AGENTS 
GOOD TERRITORY 


still available for 
development by the 
eenbenes men who can place policies as 
well as write applications, and who know 
how to be successfully active, Always 
an opening for real workers. 


Union Mutual Life Insurance Co. 
PORTLAND, MAINE 
ARTHUR L. BATES, President 
Address: ALBERT E. AWDE 
Superintendent of Agencies 
CHICAGO, ILL. 











Organized 1871 


LIFE INSURANCE COMPANY OF VIRGINIA 
RICHMOND, VIRGINIA 
OLDEST-LARGEST-STRONGEST, Southern Life Insurance Company 


Issues the most liberal forms of Ordinary Policies from $1,000.00 to 
50,000.00, and Industrial Policies from $12.50 to $1,000.00 


CONDITION ON DECEMBER 31, 1917: 


IE stich punieniedaiutnnninsneistiesibarehboesagaeiosserei nied irasasvanabieee 960,439. 

ela C oh aiichans Cuca uucbataecciakiepdeanssactedoorenninegn # 343,636.28 
.... (= eee et ars Mebbeaweneuveswunminiies 2,216,812.76 
I TE it siete d ical Cia cided enind cng dbaddunetunneietuckeavunes 131,790,562.00 
Payments to Policyholders since Organization. ...............ceeececceeceeeee 19,612,616.08 
Is paying its Policyholders nearly... ............ccccccccscccccececceces 1,500,000.00 annually 





GOOD TERRITORY FOR LIVE AGENTS 

















THE DUTIES of PEACE 


When a deed is done for Freedom, through the broad earth’s 
aching breast, 
Runs a thrill of joy prophetic, trembling on from east to west. 
* * * a + + * od 





New occasions teach new duties; Time makes ancient good 
uncouth, 
They must upward still, and onward, who would keep abreast 
of Truth. 
James R. Lowell: “The Present Crisis.” 


What! New Duties? 


If one were to interview the Fates and ask—‘lIs there to be 
no rest, now that the war is won?” the answer would be— 
“Just long enough to get your breath, and get a new grip on 
Duty.” The reason is obvious—Life has no value except as 
an Opportunity to do something, and the greatest thing to do 
is Duty. 

The great Duty confronting the people of this country, and 
of the civilized world to-day is to preserve what has been won 
by the war, and to build up a civilization that shall be sane 
and safe, in which industry, sobriety and economy shall have 
their reward, and childhood, womanhood and old age shall 
be protected. 


The Part of Life Insurance in 
War and Peace 


Among the economic forces that have contributed to the winning of 
the war, Life Insurance has an honored place. The life companies have 
been among the largest subscribers to the several Liberty Loans; life 
insurance agents have been among the largest sellers of Liberty Bonds; 
life insurance men have been well represented in the army and navy; 
the Government adopted the life insurance pian as the best protection 
for the families of soldiers and sailors, both by providing Government 
Insurance, and by assuming the premiums upon certain policies already 
in force in private companies. Life Insurance is better than bounties 
and better than pensions. 

What is good protecticn against premature death in time of war is 
also good protection against premature death in time of peace. Prema- 
ture death is the destroyer of society, and protection against that is the 
mission of life insurance. Death is busy in peace as well as in war. 
Inside two months this Company has paid in death losses caused by 
Spanish Influenza a larger amount than the total of all its War losses 
in four and a half years. 

It’s always a good time to take a policy; there is no good time to 


drop one. 
| NEW YORK LIFE INSURANCE Co. 


| DARWIN P. KINGSLEY, President. 
] 
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MARINE INSURANCE 


Part If of this week’s issue is the 
Annual Marine Insurance Edition of 
The Eastern Underwriter. It is just 


one year since the insurance fraternity, 
particularly that part interested in fire 
end marine insurance, were gratified 
by the appearance of the first service 
number of an insurance newspaper, de- 
voted to marine insurance. This was 
the initial effort of The Eastern Un- 
derwriter in this important and roman- 
tic branch of educational insurance lit- 
This work was not attempted 
Rather it was undertaken after 


erature, 
lightly. 
much thought. 

Our efforts were highly commended 
by the men occupying the highest 
places in marine insurance. There has 
vot been a week during the year that 
has intervened in which we have not 
iad requests for copies of that paper. 
During this period we have maintained 
a live, authoritative marine insurance 


department in The Eastern Under 
writer each issue. We have avoided 
publishing light and unimportant in- 


formation, being guided in all our ef- 
forts by a conservative desire to help 
return marine underwriting to that 
status where honor is the predominant 
feature in its transaction. In this we 
have been aided by the advice and co- 
operation of the recognized leaders in 
for which assistance we 
wish to express our ap- 


the business, 
at this time 
preciation. 

In the current number are published 
interesting features of the business as 
we find them at this time, phases of 
marine insurance lore which have been 
gathered at no small expense, and are 
presented with full confidence that the 
finished produc. will meet with the ap- 
proval of the majority of marine under- 
writers and accomplish the goal in- 
tended for them. 

The eventual marine insurance mar- 
ket of the world is uppermost in the 
minds of men connected with this busi- 
ress, whose opinions form the basis of 
the article by Mr. Swayne, of our staff. 
This subject is worthy of careful 
thought and discriminate study. The 
folly and uselessness of an open break 
between the two present most import- 


ant markets in marine insurance is ap- 
parent. The use of the maximum pos- 
sible American facilities would and can 
only aid both markets. 

The trend of 1918 underwriting ex- 
perience is reflected in the articles 
found on page 5, from the American 
viewpoint, and page 9, from the British 
viewpoint. That all-important feature, 
reinsurance, is adequately covered on 
pages 10, 11 and 13. The outstanding 
event in marine insurance law in which 
“a new point established for the 
first time in a decade developed during 
1918, and is on page 17. A treatise on 
the broker and his 
function in on page 25. 
‘ndustrial and trade expansion, promi- 
nent factors in the development of ma- 
is authoritatively dis- 
cussed on pages 7 and 24. The wooden 
ship and its problems to the marine 
underwriter are interestingly described 
cn page 16. 


Was 


marine insurance 


commerce is 


rine insurance, 


Some marine insurance personalities 
in New York City who have been in 
the “news” during 1918 appear dif- 
pages. Word pictures of some 
of the marine personalities in London 
vre found on page 15, and throughout 
the issue there are presented other in- 
dealing with 
marine insurance subjects. 


on 
ferent 


teresting ivems various 


WM. D. VAN DYKE PRESIDENT 





Succeeds George C. Markham at the 
Head of the Northwestern 
Mutual Life 


(Spgcial to The Eastern Underwriter.) 

Milwaukee, Wis., Jan. 29.—William 
lb. VanDyke was elected president of 
the Northwestern Mutual Life at the 
annual meeting of the Company here 
this afternoon. He succeeded George 
C. Markham, resigned. Mr. VanDyke is 
the son of John H’.. VanDyke, president 
of the Northwestern Mutual from 1869 


to 1874. He is promoted to the presi- 
cency from the position of vice-presi- 
dent. 


George Lines, an attorney of Milwau- 
kee, was elected general counsel of the 
Northwestern Mutual, succeeding Judge 
John Barnes, deceased. The follow- 
ing new trustees were elected: Horace 
A. J. Upham, William C. Quarles, Fred 
L. Pierce and B. K. Miller, all of Mil- 
waukee. The question of electing one 
cy two vice-presidents was referred to 
the executive committee to report to 
the meeting of the Company’s trustees 
in April. 

The new business of the Northwest- 
ern Mutual for 1918 was 39,400 policies, 
ropresenting $145,700,000 of insurance. 
The Company’s total business in force 
December 31, 1918, amounted to $1,- 
680,000,000. Death losses for 1918 
amounted to more than $8,000,000, an 
increase of $3.000,000 over 1917, due to 
influenza and the war. The North- 
western will maintain the same divi- 
dend scale for 1919 as has been ina 
vogue. 


ROSENFELD HONOR GUEST 
Analyzed Institution of Life Insurance 
at Monthly Meeting of Life Under- 
writers’ Association 





The regular monthly meeting of the 
Life Underwriters’ Association of New 
York was held at the Arkwright Club 
en January 28. Henry L. Rosenfeld, 
second vice-president of the Equitable 
Life, was the honor speaker of the 
evening. In his address he analyzed 
the institution of life insurance in its 
ethical, social and business aspects, 
aud upon this analysis he based a pre- 














THE HUMAN SIDE OF INSURANCE 
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WILLIAM LESLIE 


William Leslie, who will take th: 
place of Harwood EF. Ryan as actuary 
for the 


New York Insurance Department, is a 


compensation branch of the 


man of extended experience in his 
line. He was graduated from the Uii 
versity of California with B. S. degre: 
in May, 1910, and completed a year of 
post graduate work in actuarial science 
in May, 1911. Then he entered the act 
uarial department of the Reliance Life 
of Pittsburg, in September, 1911, an 
was appointed actuary in August, 191%. 
Mr. Leslie accepted the appointment 
as actuary of the California State 
Compensation Insurance Fund in Oc 
tober, 1918. The California Compen 
sation Act became effective January 
1, 1914 and he was called upon to pre 
pare rates for the use of the fund and 
to assist the Industrial Accident Com 
mission in preparing for the advent of 
the new law. Six months after the 
law went into effect he was made sec- 
retary, as well as actuary, of the fund. 
From that time up to the present he 
has supervised the actuarial work of 
the fund and performed such general 
executive duties as would naturally 


wie’) 
life in- 


diction cf the great progre 
should be made in the field of 
surance during the year 1919. 


Mr. Rosenfeld was followed by his 
colleague, W. J. Graham, third vice- 
president of the Equitable Life. Mr. 
Graham delivered a masterful address 


on the future of life insurance and ex- 
pressed the hope that in the evolution 
ef this great institution methods may 
be developed whereby the medical ex- 
amination may be eliminated and the 
benefits of protection extended to all 
men and women alike. 

Another feature of the evening was 
a whirlwind talk by Arthur Slesinger 
of the New York Life on the subject 
of cold canvassing. Following Mr. 
Slesinger’s talk the meeting was turn- 
ed over to Sigourney Mellor, general 
agent of the Provident Life and Trust, 
who led a general discussion of can- 
vassing methods. Those who partici- 
pated in the discussion were George 
Morrissey of the Mutual Benefit, J. R. 
Robbins of the Home Life, Emory J. 
Hyde of the Retail Credit Company, 
and Julian S. Myrick of the Mutual 
Life. Mr. Myrick was greeted with an 
enthusiastic response when he pleaded 
for cleaner methods of salesmanship 
and high professional standards in all 
phases of the life insurance business. 


rest upon the second in command. In 
addition to his work for the fund, he 
has been special lecturér in insurance 
at the University of California, giving 
courses in general insurance and act 
uarial science. He has’ also been 
called upon to do consulting actuarial 
work, in particular having been re- 
tained by the Western States Life in 
that capacity. 
oo z ae 
Clarence Axman, editor of The Kast- 


ern Underwriter, now in Paris 


ing the Peace Conference, 


attend- 
as a member 
oi the staff of the United Press advises 
that he has reported for duty, and his 
first assignment was on a French Gov 
ernment mission to Germany. This is 


a tribute to the ability of Editor 
Axman, as it is most difficult to secure 
such an assignment. Mr. Axman ad- 
vises that Paris is crowded; prices 
high-—-example, $5.00 for dinner at a 
first class hotel; 40 cents each for 
cigars. He says there is no sugar in 
Paris. Bread tickets are still issued. 
Mr. Axman says everybody in Paris 
looks happy, and that Americans are 
spending $100,000,000 a month there. 
He says that everybody anyone ever 
knew frofm any part of the universe 


is in Paris. Dated Paris, Dec. 29, 1918. 
* * * 

Henry Evans, president of the Conti- 
nental, Fidelity-Phenix and American 
Kagle, took issue with the management 
ef the Cuba Cane Sugar Company in 
the daily papers this week. Mr. 
Kvans’ companies, together with a 
number of other insurance companies, 
hold stock jin this corporation and were 
the recipients of a proxy form with 
the request to sign same authorizing 
a mortgage of $25,000,000 on the prop- 
erties of the corporation. Mr. Evans 
ceclined to sign the proxy on_ the 
grounds that the action was not neces- 
SAry. 

* * ok 

C. G. Leonard, agent of the Phoenix 
Mutual Life at Springfield, Vermont, 
celebrates the this week of 
been on the rol] of 
producers for 300 consecutive weeks. 
Springfield is a village of 3000 people, 
but notwithstanding the population, 
Mr. Leonard has placed in force more 
than one million dollars of business 
in his territory, and continues to get 
business after twenty years of service. 
Mr. Leonard works through the Henry 
H. Kohn general agency of the Phoenix 
Mutual at Albany. 

4 ok a 

Lieut. Edward F. Corcoran, formerly 

secretary to James J. Hoey, vice-presi- 


occasion 


having honor 


cent of the Continental, and later sec- 
1elary to Bernard M. Baruch, financial 
adviser of the War Trade Board, has 
been assigned as military aid to Presi- 
dent Wilson and has accompanied him 
cu all his trips through England, 
Fyance and Italy. In a recent letter he 
gives a very graphic account of the 
vonderful reception the President has 
received in all of these countries. 
* * * 

Manager Richards of 
Automobile Underwriters’ 
has just had hung in his office an ex 
ceptionally handsome head of a_ big 
bull moose he brought down while on 
a hunting trip in New Brunswick, last 
fall. The trophy was brought from 
Little Bull Lake, New Brunswick. 

* * * 

J. E. Curtis, head of the special risk 
department of the Phoenix Assurance, 
spent a short vacation in Atlantic ¢ ity 
last week. 


the National 
Conference 
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Over One Thousand Agents 
of Metropolitan Life Hear of 
Year’s Great Achievements 


Mark Set for 1919 
at $1,000,000,000 


Empire State is the Leader, 
With Canada Second 


Company Pays $18,000,000 for Influ- 
enza—Field Men Make More 
Money—Biggest “Ordinary” 
Day Record Made During 
Convention 





Again last week the music of the 
Metropolitan Life Band-—-what is left 
of it due to the war-—reverberated 
through the huge assembly hall at the 
home office; the thousand and more 
superintendents filed into the places 
assigned to them according to their 
territorial rank; President J. R. Hege- 
man again took his place to greet them 
end the big superintendents’ conven- 
tion of one of the most altruistic cor- 
porations on earth was on in full 
swing. 

President Hegeman stood while the 
yreat assemblage gave him cheer after 
eneer and round after round of ap- 
plause. As he read the figures of the 
Company’s wonderful annual statement 
ipublished in The Eastern Underwriter 
last week) the cheering was renewed 
as the significance of the huge items 
reached the audience. Mr. Hegeman 
has lived to see the Metropolitan grow 
tu its present proportions from its hum 
ble beginnings, all within the span of 
his connection with it. 

He dwelt upon the increase in weekly 
debit of $153,795. In 1917 it was $114. 
000. The industrial debit is now $1, 
710,196. The second policy issued was 
on the life of President Hegeman and 
it is still in force. 

Service Flag of the World 

With justified pride Mr. Hegeman 
eulogized the Company’s war serv- 
ice as one of the noblest chap- 
ters in the whole history of corporate 
wsefulness. Comrades, I leave with 
you a parting injunction, which is this: 
In the broad realm of life insurance, 
in the boundless domain of Welfare 
Service, in any and every movement in 
which the forces of the Metropolitan 
may be enlisted, charge yourselves 
with the determination that the ban- 
ner of your Company shall forever be 
the Service Flag of the World.” 

Will Write $1,000,000,000 

This year the slogan of the Metro- 
rolitan men is one billion dollars of 
new business. Vice-President Haley 
Fiske made this announcement at the 
convention. During the first session 
most of Mr. Fiske’s remarks related 
to the Company’s annual statement, 
referring to the increase in the indus- 
trial debit and the enormous amount 
of ordinary business written by the in- 
dustrial men. He said that last year 
the expense ratio had increased nearly 
one per cent The lapse ratio fell off 
about fourteen per cent. in 1918. 

Standing of Territories. 

The relative standing of the divisions 
of the field force follows: 

1. Empire State Territory. 

This Is the largest of the territorial 
crganizations and the announcement 
that it led all others was the occasion 
for a prolonged demonstration. 

2. Canadian Territory. 

This brought forth another great 
wave of enthusiasm. 

3 Great Western Territory. 

These three divisions were all quite 
close in the race for supremacy. The 
cther divisions follow in the order 
named: 


New England, Middle Atlantic, 


Southern, Pacific Coast, Middle West 
and Southwestern. 
Effect of Infiuenza. 

The influenza and pneumonia epi- 
demic cost the Company about $18,- 
0,000, the number of deaths from this 
cause being 88,757. 

Referring to the increase in expenses 
Mr. Fiske said that last year superin- 
tendents received about $500,000 more 
in compensation; deputies $530 000; 
extra compensation increased $184,000, 
and commissions to agents $3,000,000. 
Altogether the field force received over 
$4,000,000 over 1917. Otherwise the 
Company may be said to have de- 
creased its expense. Figured another 
way, superintendents received $12 a 
week more, deputies $4, agents $2.50 
and field clerks $1 more. 

In the industrial department 287,506 
more policies were issued last year 
and there were 101,000 more lapses. 
The number of transfers was less. 

In the whole Company the net ad- 
vance payments amounted to 56.5 per 
cent., better than 1917 by 6 per cent 
Killings. Montana, led in ratio of lapse 
to $100 of debit with 1.07 of 1 per cent. 
(ther districts mentioned ran from 2.33 
to 3.33 per cent. 

The policy form which proved to be 
ihe most persistent is the Convertible, 
{lowed by the twenty-year endow- 
ment, endowment at age 80 and the 
twenty-payment life. 

Gained Under Difficulties 

Although crippled in man-power, the 
Metropolitan last year greatly in- 
creased its business. Most weeks the 
industrial increase was $2,900 or more, 

(Continued on page 9) 


Celebrate Big 
Victory of 1918 


METROPOLITAN MEN ENTHUSE 


Superintendent Jesse S. Phillips Makes 
Address—Henry D. Lindsley 
is a Guest 


Cheers here, cheers there, cheers by 
individuals, spontaneously _ imspired, 
giving vent to their pent-up feelings 
through voice, cheers by groups elec- 
trified by some remark which kindled 
their soul and set their acclaimers go- 
ing, cheers to the right, cheers to the 
left, cheers in front, cheers behind, 
cheers from the hearts of 851 Metro- 
politan Life Insurance Co. conquerors, 
vollied and thundered. 

Conquerors, yes. They represent the 
grand army of the Metropolitan Life, 
which, during 1918, in a campaign 
throughout the entire United States 
and the Provinces of Canada rolled 
back the common enemies of humanity, 
poverty and desolation, by selling the 
stupendous amount of $882,340,609 of 
life insurance protection. They were 
entitled to celebrate, and celebrate 
they did. From the length and breadth 
of the field in which the campaign was 
laid, the regional managers had been 
called to grand headquarters to sit in 
with “Commander-in-Chief” Hegeman, 
“Chief of Staff’ Fiske, and the other 
members of the official corps of the 
Metropolitan army. 

They came to listen to a summing up 
of the results of their year’s work, 
which pronounced them victors in an 
accomplishment never before equalled 
in the history of life insurance. They 
had fought doggedly over every mcr 
of the terrain, stormed War Savings 
Stamps salient, and Fort Liberty Loan, 
overrun their objectives, and without 
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retreating a step, had successfully con 
solidated their gains. 

After two days of business sessions 
at the home office, which is reported 
in part in other columns of this paper, 
this field army assembled in the grand 
ballroom of the Astor Hotel, headed by 
their chiefs, to partake of mess, and re 
ceive instructions for a great peace 
campaign. 

Honor Guests and Officers 

“Chief of Staif” Haley Fiske, vice- 
president of the Metropolitan, is mas- 
ter of ceremonies. At the guest table, 
in addition to President Hegeman and 
Vice-President Fiske, is: 

Col. Michael Lynch, A. G. B. Clax- 
ton, W. L. Scott, John Anderson 
Arthur Williams, Henry Ollesheimer. 
Dr. Lee K. Frankel, William R. Jones, 
Mitchell D. Follansbee, Frederick C. 
Tanner, Harold McD. Anderson, Will- 
iam H. Crocker, Frank O. Ayres, Col. 
Henry D. Lindsley, head of War Risk 
Insurance Bureau; James E Kavanagh, 
Sir Herbert Ames, Basil P. Blackett, 
Frederick H. Ecker, Robert Lynn Cox, 
Hon. James A. Reed, U. 8. Senator 
of Missouri; Rev. William T. Manning, 
Rev. Edward Dering Evans, George H. 
Gaston, Hon. Jesse S. Phillips, Super- 
intendent of Insurance of New York; 
James M. Craig, Joseph Button, Insur- 
ance Commissioner of Virginia; George 
B. Woodward, Nelson B, Hadley, Chief 
Examiner of New York; Hon. Mor- 
gan J. O’Brien, Frederick F. Taylor, 
George C. Van Tuyl, Jr., Alexander P. 
W. Kinnan, Walter Stabler, Langdon P 
Marvin, Dr. Augustus S. Knight, Dr. 
Anthony Bassler, George B. Seott, 
Joseph P. Day, Rudolph C. Faber, Dr 
Thomas H. Willard, Hervey J. Drake 


Phillips Loud in Praise 

Superintendent of Insurance of New 
York State, Jesse S. Phillips, is here 
In his remarks, Superintendent Phillips 
says that the Metropolitan Life enjoys 
an enviable record, that there is no 
body of insurance men more .enthusi 
astic. Superintendent Phillips referred 
to the annual statement of the com 
pany for 1918, stating that the results 
achieved were largely due to the well- 
equipped, well-managed organization 
built by the company. He referred to 
President John R. Hegeman of the Met- 
ropolitan as the grand man of the tn- 
surance world. 

Superintendent Phillips stated that 
he did not care to discount the work 
of the company in connection with or 
dinary insurance, but that in his opin- 
ion its greatest achievement was indi- 
cated in its industrial department He 
said.that of the grand total of $5,250, 
000,000 of industrial insurance in force, 
that 42 per cent is carried by the Met 
ropolitan Life. Superintendent Phil 
lips stated that looking at the Metro- 
politan from his official position, the 
company was going ahead so fast it is 
almost impossible to keep track of It 

Superintendent Phillips stated that 
it was a wise policy for any company 
to pursue in maintaining a good sized 
contingent reserve fund; that it was 
unwise for a life insurance company 
to distribute all of its surplus earnings 

“Commander-in-Chief” Hegeman 

“Commander-in-Chief” John R. Hege 
man, president of the Metropolitan, in 
his remarks said in part 

“A certain Captain Bartlett is about 
to make an aeroplane trip to the North 
Pole. It is not generally known what 
his precise mission is, but if you will 
swear me your confidence I will tell 
you 

“The nights up there, you know, are 
six months long. When Mrs. Smith 
drops in on Mrs. Jones ‘just to spend 
the evening’ she stays a half a year 
I have asked Captain Bartlett, first, to 
nail a new Metropolitan flag to the 
North Pole; second, to find out if there 
is a hote] up there that will give us a 
one-night arctic stand for a Metropoll- 
tan convention.” Speaking of the big- 
ness of the Metropolitan Life, Prest- 
dent Hegeman said: “We would have 
the Metropolitan known NOT as the 
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company with the biggest income in 
the world—and the biggest outstand- 
ing insurance—and the biggest con- 
tributor in its business to the country’s 
needs in her hour of peril—and with 
the biggest tower reaching toward the 
heavens—but as the company with the 
biggest heart for humanity that God 
ever gave to a business corporation.” 
Fiske Calls for Public Service 

“Chief of Staff’ Haley Fiske re- 
viewed the activities of the Metropoli- 
ton Life in war work, outside of the 
insurance business. 

In connection with mapping out the 
present year’s work for the Metropoli- 
tan family, Mr. Fiske said that no 
quotas would be set. He said the su- 
perintendents, deputy superintendents, 
agents, and home office staff of the 
Metropolitan should have before them 
av their chief object this year—serving 
the public. 

Senator Reed Raps Government 

Control 

Senator James H. Reed of Missouri 
made one of his characteristic ad- 
dresses. Speaking of the tendency of 
the times, in its trend to so-called ideal- 
ism, Senator Reed said: 

“Idealism, while the most beautiful 
thing in the world, is the most dan- 
gerous.” Speaking of government con- 
trol of business, Senator Reed said: 

“Every time the Administration has 
laid its hand on the business of this 
country, it has resulted in the end of 
the virility and strength of the busi- 
ness.” 

Dr. Wm. T. Manning, rector of Trin- 
ity Church, made an interesting ad- 
dress on “Internationalism.” He stated 
that the chief duty of Americans was 
to make every man who comes to this 
land an American. 

Banner Presentation 

The closing scene of the banquet 
was the presentation of banners to the 
leaders in the Metropolitan’s agency 
ranks. The awards were as follows: 

To the superintendent whose staff 
had the greatest average per month, 
per man of placed ordinary business, 
the winner being Adolph Bame, of 
South Shore District, Chicago, whose 
staff averaged $5,206.78 per month, per 
man. 

To the superintendent who led in the 
production of ordinary, the winner be- 
ing L. S. Bruenn of Knickerbocker Dis 
trict, New York, whose production was 
$3,301,330. 

To the leader in production, per 
month, per man, in that district which 
had no deputies, the winner being S. 
W. Durrance of the Miami, Fla., Dts 
trict, the average per month, per man, 
being $3,117.64. 

To the leading agent in the produc- 
tion of ordinary, the winner being Ga- 
briel Dunkelman of South Shore Dis- 
trict, Chicago, whose personal produc- 
tion of ordinary was $269,130. 

The Veterans’ Trophy, ‘awarded by 
the Veterans’ Association to that super- 
intendent who, in the judgement of the 
officers, has the best all round record 
both in production ard administration, 


Haley Fiske On 
War Insurance 


“BE FOR IT, NOT AGAINST IT” 
Vice-President of Metropolitan Tells 
Agents Government Not Rival 
of Company 


Addressing the superintendents of 
tiie Metropolitan Life at its big annual 
convention, Vice-President Haley Fiske 
said that the government very prop- 
erly made a wonderful offer to the sol- 
diers. The government even hopes to 
way dividends on its life insuran:e. 
There is a temptation on the part of 
the agents to speak sometimes dispar- 
agingly of this government insurance. 
I say, don’t do it; we have a!ways 
talked against twisting. Don’t wrt 
government business. It is not better 
to have the soldiers insured in this 
Company than where they are now. 
The government is going to issu2 the 
vegular ordinary life, twenty-payment 
life and endowment policies. The gov- 
emment’s attempt at insurance is pa- 
‘riotic, not commercial. The ygovern- 
1:ent is not a rival of the Metrop?.itaa. 
Just skip the soldiers in your canvass- 
mg. Unless such soldiers’ applicaticus 
are for insurance in excess of that sup- 
plied by the government this Company 
rimply will not entertain them. 

Furthermore, the complaints apovt 
hew this government insurance? has 
been handled are very unreascnabie, 

The government has had to organize 
a $30,000,000,000 insurance companv in 
a few months. We have $4,000,000,000 
insurance and you see what sort of ar 
organization it takes to handle it and 
how long it has taken to build it. The 
government is doing the best it caa. 

Finally, what is ultimately to be- 
come of all this government life insur- 
ance is problematic, said Mr. Fiske. 
The government cannot, or will not, 
pay the salaries necessary to obtain 
the expert service essential to handle 
such a gigantic proposition properly. 

Meanwhile we are not going to com- 
plain because the boys in the trenches 
and in the camps got insurance frora 
the government cheaper than they 


‘could get it anywhere else. 


While on the war sunyect, Mr. Fiske 
remarked that those men who left the 
Company, when they were most needed, 
to take advantage of the exorbitant 
wages paid in other lines—-a temporary 
advantage at the best—can never re- 
turn. On the other hand, those Metro- 
politan men who went into the govern- 
ment service to fight, and who return 
desirous of re-entering the Company’s 
ranks, will receive every possible con- 
sideration. 


the winner being Max Menschel, who 
was in 1918 superintendent at Green 
Point, N. Y., but is now in the Chelsea 
District, New York. 
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The Mutual Benefit Life Insurance Co. 


OF NEWARK, NEW JERSEY 
FREDERICK FRELINGHUYSEN, President 


TRANSACTIONS OF 1918 


1845 1919 


INCOME DISBURSEMENTS 
: Death Claims ........ 54,¢ 
POOMERTAS ois ocecenss $ 34,671,225.16 tndowments ......... § erp 
Premiums guaranteed re "130,014.83 
under Soldiers and Surrendered Policies. . 3,365,350.47 
Sailors Civil Relief TAVIGORES .cccccccccce 6,906,755.14 
DE inGadeaciecuenh 2,760.67 
Interest and Rent..... 10,813,384.97 Total Paid Policy- 
Accrual of Discount on — eee ree $ 24,677,453.12 
SNE asthe’ s svkecdioia ci 449.74 — Fees and Licen- 918,902.06 
3 5 ‘ , ~~ s60eeverceseseoroe , UO 
Profit and Loss Net... 5,724.90 Commissions and Agen- 
Borrowed Money—Obli- cy Expenses ........ 3,633,249.36 
gations on Account of Office Expenses, includ- 
Liberty Loan Bonds. 14,850,000.00 ing Salaries ........ 760,565.12 
Proceeds of Income In- All Other Expenses ... 443,532.41 
surance Policies left Red Cross and other 
with Company ...... 1,165,128.70 War Relief Funds... 54,500.00 
= __.-~—-—: Reduction in Book 
rae Value of Securities. . 65,500.05 
WG wevsavdsan sume’ $ 61,508,674.14 Paid Under Income In- 
surance Policies .... 798,832.65 
ASSETS Excess of Income over 
Disbursements ..... 30,156,139.37 
Cash on Hand and in erst et ts er 
REN Sin costae eare-0 $ 2,167,202.71 ee $ 61,508,674.14 
Loans on Collateral... 3,100,000.00 LIABILITIES 
Liberty Loan Bonds, Reserve Fund ........ $211,206,858.00 
BOOK VARS ..ccccee 38,000,000.00 Obligations on account 
Other Bonds, Book of Liberty Loan Bonds 
WD 6G nirenexeanss 54,917,272.73 and Interest thereon 14,986,820.49 
Real Estate Mortgages 103,089,721.05 ee yore! ness 9,123,537.92 
“at egular .Dividends Pay- 
ReAl FIMtate 2. cccccces 2,863,842.98 able in 1919 ee 7,570,071.72 
Premiums under Sold- *Contingency Reserve 
iers and Sailors Civil Funds: Suspended 
Meier ACE. occ scescs 2,628.01 Mortality Fund, $4,- 
Loans on Policies .... 40,801,854.11 834,794.00; Dividend 
Railroad Stock acquired Equalization Fund, 
17,250.00 $119,014.51; Security 


in reorganization 


Interest due and accru- Fluctuation and Real 


7.957.038.65 “state Depreciation 


od and other assets. . Fund, $5,075,713.60 10,029,522.11 
BEE t20c6becnece $252,916,810.24 TE. seeceveseene $252,916,810.24 
*Total Contingency Reserve Funds: 
On basis of Assets Admitted and Market Values Fixed by 
tate TMMUTENCS DSRATGCMtS. 2.2.2 cc ccccesccacsccess $6,269,292.74 
On basis of Assets Admitted and Market Values, December 
esc tee Faw RUE CHORES KOE SOA CR RENE CRESS 2,916,012.54 


INSURANCE ACCOUNT 


Issued and Revived in 

MY cd oo waned adn 36,347 Policies Insuring ..... $128,474,102.00 
In force December 31, 

DOOD -anvcteweces ces 383,104 _ O  Ogmane 993,748,480.00 
Increase in Insurance 

in force during year. 16,357 i are 73,474,045.00 


Paid to and Invested for Policyholders in 1918, in excess of Premiums Paid by 
Policyholders, $5,951,736.21. 

The expenses incurred in obtaining the new insurance of the year amounted 
to only 79.5 per cent., and the Total Insurance Expenses to only 59.8 per 
cent. of the amount allowed by the insurance law of the State of New York. 

Net Rate of Interest Earned on Invested Assets (Book Values) 1918, 4.82% 

A full report of the year’s business will be mailed upon request to the Home 
Office or to any agent. 

DIRECTORS 
John O. H. Pitney Edward E. Rhodes 


John R. Hardin James S. Higbie 
William M. Johnson Samuel W. Baldwin 


Henry G. Atha 
J. Amory Haskell 
Palmer Campbell 


Marcus L. Ward 
Fred’k Frelinghuysen 
J. William Clark 


























REASON Our 
Policies Sell 


UR POLICY CONTRACTS contain 
all provisions consistent with safe 
underwriting and are guaranteed by a de- 
posit of the full legal reserve with the 














State. Our promises are all in our con- 
tract. Good centracts for up-and-doing 
agents. 


THOMAS J. OWENS, Pres. 


DR. ALBERT SEATON CLAUD T. TUCK 
Vice-Pres. & Med. Dir. Secretary 
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Penn Mutual Life 
Annual Statement 


TOTALS 


BUSINESS $802,225,787 
During 1918, 23,861 Policies Were 
Placed Providing Insurance 


Amounting to $95,478,047 


The seventy-first annual report of the 
board of trustees of the Penn Mutual 
Life of Philadelphia, which has just 
been made public, shows that Com- 
pany to have 276,598 policies for insur- 
ance in force on a paid for basis, 
amounting to $802,225,787, the average 
emount of each policy being $2,900. This 
vlume of insurares vr>tection is all 
reld by residents of this country and is 
guaranteed by reserve of $166,571,442. 
During 1918, 23,861 policies were 
placed. providing insurance protection 
amounting to $95,478,047. 

Insurance Gain $9,772,494 

A comparison with the report of 1917 
shows that the Company’s assets dur- 
ing 1918 increased $9,772,494, the total 
assets of the Company on December 31, 


1918, being $192,862,995. The income 
cf the Company frem all sources 
amounted to $38,866698, a gain over 


1917 of $2,131,918. 
Dividend Apportionment 

Notwithstanding the Company’s un- 
usual mortality experience, due to the 
epidemic of influenza, the gains from 
excess interest and the lower expense 
ratio than provided for, taken in con- 
nection with its existing contingency 
leserve, enabled the trustees to award 
the sum of $5,600,000 for premium 
abatements, an increase over last year 
cf $250,000. This is the largest appor- 
tionment in the history of the Com- 
pany. The entire amount is carried as 
a liability. 

Policy Payments 

representatives of 
there was paid in 1918 the 
$10,420029, and for matured 
and annuities the sum of 
33,056,739. Tor deaths resulting from 
influenza and pneumonia the Company 
made payments aggregating $2,500,000. 
All beneficiaries were paid immediately 
upon receipt of due proofs of loss, and 
checks for endowments, annuities and 
payments under income policies were 
mailed in advance for delivery on ma- 
turity or due dates. 

To provide against unusual mortality 
and asset fluctuations the Company 
maintains contingent reserve now ag 
pregating $3,857,417. The wisdom of 
precautions was demonstrated by 
tle experience of the past year. 


To the deceased 
members 
sum of 


endowments 


fiese 


BUILDING MANAGER DIES 


William H. Kellock, for more than 


twenty-five years manager of the Met- 
ropolitan building, died suddenly, Jan- 
vary 25, following a heart attack suf- 


fered while attending the convention. 


COLONIAL LIFE RESULTS 


Company Makes Good Gains in Writings 
and Insurance in Force 
Is $44,187,545 


The annual statement of the Colonial 
Life, Jersey City, shows that last year 


marked the greatest progress ever 
recorded in the history of the Com- 
pany. The new business writings ex- 
ceeded thirteen million dollars, estab- 


lishing a new record, and the amount 
of insurance gained, $5,393,803, far sur- 
passed any previous figures. 

The insurance gained represents 
more than forty per cent of the insur- 
ance written. 

The total outstanding insurance olf 
the Company is now $44,187,545, dis- 
tributed among 302,122 policies. 

In addition to the general patriotic 
services rendered to the country last 
year by all life insurance companies, 
the Colonial rendered a distinetly 
unique service to homes bereaved by 
the death of men in military service. 
Despite the fact that the policies of 
the Company require that war permits 


for military or naval service must be 
secured, at an extra premium, the 
board of directors voted to pay the 
full amount of insurance on all mili 
tary claims under policies upon which 
no permit had been obtained, and 


which would by their terms be invalid 
except for the liberal action of the 
Company. 

The Colonial has $4,000,000 of asset: 
Although the operations of the Com 
pany are limited to the states of New 
York. New Jersey and Pennsylvania, 
the Colonial distributed, in a _ period 
of ton weeks, $252,000 on claims due 
to the epidemic. 


TO KEEP DOWN FEES 

Dr. Knight. of the Metropolilan Life, 
spoke to the superintendents in con- 
vention last week on the tendency of 
physicians to exact $5 fees for all ex 
aminations for $1,000 or more, on the 
plea that cost of living is higher. They 
should be reminded, he said, that in- 
surance premiums have not gone up 
ror have policy benefits been reduced. 
He claimed that it is not necessary to 
pay this fee if superintendents will de- 
vete their energies to making arrange- 
ments with the many good men there 
are who will still do the work at a rea- 
sonable’ figure. 





CHARLES L. BEHM, PRESIDENT 

Charles L. Behm elected presi- 
dent of the Syracuse Life Underwrit 
ers’ Association. He succeeds Charles 
F Teller. Other officers chosen were: 
Vice-presidents, T. L. Britton, F. L. 
Johnson; treas 


was 


Wells; secretary, H. E. 
urer, E. S. Gaylord; members of execu 
tive committee for two years, G. D 


Petrie, C. F. Keller, K. A. Luther 








PURELY MUTUAL 


GEO. C. 


new 


Investigate 
before selecting your 
Company 








THE 
Northwestern Mutual Life Insurance Co. 


MILWAUKEE, WISCONSIN 
MARKHAM, President 


INSURANCE IN FORCE, 


SATISFIED POLICYHOLDERS each year apply for over 35% of the 
insurance 
POLICIES MOST FLEXIBLE AND EASY TO SELL 


Conipiete Agency Protection: 
Enforced Anti-Rebate and No-Brokerage Rules 


CHARTERED 1857 


$1,604,426,324 


issued 


GEO. E. COPELAND, 
Supt. of Agencies, 
Milwaukee, Wis. 





Lincoln National Life 
Pays Heavy Losses 


OTHERWISE SUCCESSFUL 





YEAR 

Dividends Passed—Expects to Be 

Hundred Million Dollar Company 
By 1920 


First Vice-President Arthur F. Hall, 
of the Lincoln National Life, Fort 
Wayne, Ind., has given The Eastern 


Underwriter the following statement of 
the company’s operations last year: 

“Except for the excessive mortality 
due to the ‘flu,’ last year was the most 
successful in the company’s operations. 
We paid for twenty-two and a half mill 
ions of new business and gained ap- 
proximately thirteen millions, bringing 
our insurance in force up to over sev 
enty-six millions. 

“Our death claims among 
diers and sailors from causes other 
than the ‘flu” amounted to only $52, 
000. However, we received claims 


the sol- 


on 


soldiers and sailors who died of the 
‘flu’ for over $57,000, and on civilians 
who died of the same disease, for $433, 
000. Thus our total claims from in- 
fluenza and pneumonia following it, 
totalled almost $500,000 Our = total 
death claims from all causes (includ 
ing $162,000 on which no proofs have 
as yet been received) amounted to 


$790,000. 
Mortality Record 


“Our mortality was approximately 
100 per cent of the expected. Due to 
the excessive mortality and to the fact 


that we fully expect a heavy mortality 
during the next few months, and pos 
sibly again next fall, the Board de 
cided not to apportion or pay dividends 


to policies, the anniversaries of which 
fall between January 31, 1919, and Feb 
ruary 1, 1920. 

“We confidently expect to resume 
payments of dividends to both policy 
holders and stockholders in 1920, and 
hope that within a short period fol- 
lowing, we can more than make up, by 
increased dividends, the temporary 
loss occasioned by their present dis- 
continuance. 

Aside from ‘fiu’ claims the com 
pany continued to experience its past 
low mortality, approximately only 49 


experienced on account 


than ‘flu.’ 


being 
other 


per cent 
of deaths 


“The ‘flu’ is, of 
its benefits. For 
month of December 
867,000 business, the largest month in 
our history. January 22 we had pro- 
duced $2,831,000 for the month, as com. 
pared with only $1,365,000 the same 
date of January last year, and as com- 
pared with only $1,961,000 for the en- 
tire month of January last year. In 
fact, it took until February 15 of last 
year to produce a like amount of busi- 
ness. 

“Several 
slogan ‘A 


course, not without 
instance, in the 
we produced $3,- 


years ago we adopted the 
Hundred Millions in 1920.’ 
We are going to easily realize our am- 
bition, and it is safe to say that be- 
fore the middle of 1920 we will pass 
into the hundred million class.” 

The annual statement shows assets 
$6,198,658; set aside for mortality 


fluctuation and other contingency, $60,- 
782; unassigned surplus, $100,000; cap, 


ital stock, $300,000; 
holders, $460,782; paid business issued, 
$22,492,000; gain in insurance in 
$12,941,000. 


surplus to policy 


force, 








Assurance Company 
of WORCESTER, MASS. 


Incorporated 1844 
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| SEVENTY-FIFTH ANNI- 
VERSARY YEAR 


ACHIEVEMENT 
: ‘ L nexece 


than in any previous year 
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B. H. WRIGHT, President 
D. W. CARTER, Secretary 
STEPHEN IRELAND, 
| Superintendent of Agencies 
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State ~~ Life 











ARTHUR E. CHILDS, President 


covering Permanent and 


The Columbian National Life Insurance Company 
LIFE, ACCIDENT, and HEALTH INSURANCE 


otal 
Indemnity for Loss of 
A Combination That Means Money for the Agent 


Agents seeking Attractive Contracts in good territory are invited to 
correspond with the Agency Department of the Company. 


BOSTON, MASSACHUSETTS 


Disability and Weekly 


Time- 








NIAGARA LIFE BUILDING 
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Mohawk Cor. Franklin Street, Buffalo, N. Y. 


The Combined 
Life, Sickness 
and Accident 


policies, sold only by the 


Niagara Life Insurance Co. 
(WILLIAM H. CROSBY, President) 
Protects the insured and his 
dependents. 


Live wire reliable agents may 
obtain very favorable 
contracts 





Communicate with 
E. H. BURKE 
Vice-Pres’t & Gen’l Manager 
BUFFALO, N. Y. 
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Cleveland Life 
Publishes Report 


ITS TWELFTH ANNUAL MEETING 





Insurance in Force Life Department 
Approximately $22,500,000— 
Increase $8,500,000 
According to the report submitted 
by President William H. Hunt at the 
twelfth annual meeting, assets of the 
Cleveland Life Insurance Co. total $2,- 
523,453, indicating an increase for 1918 

of approximately $1,000,000. 

Insurance in force in the ordinary 
life department is approximatefy 
22,500,000, an increase of $8,500,000 


for the year, says the report, while 
the legal and special reserves have 

2,213,354. 

Cash income for the yéar was 
$1,467,904. Hxcess of income’ over 
disbursements during this period was 
$965,740. 

Since its first death claim in 1909 


the company has paid to policy hold- 
ers a total of $934,319 in fulfillment 
of policy obligations. The company 
has in excess of $4,000,000 of insur- 
ance in force on the lives of citizens 
of Cleveland. 

Officers and Directors Elected 

The officers and directors elected at 
the meeting are: 

William H. Hunt, president; F. F. 
Prentiss, vice-president; M. J. 
O'Donnell, vice-president; Howard S. 
Sutphen, vice-president and manager 


of agencies; H. M. Moore, secretary; 
W. A. Jenkins, treasurer; Dr. J. C. 
Placak, m dical director; M. ’. 


Mooney, general counsel. 

Other directors elected are: 

Charles EK. Adams, Frank A. Arter, 
Elbert H. Baker, H. A. Higgins, BE. W. 


Moore, Charles A. Otis, Walter D. 
Sayle, D. R. Warmington, J. H. 
Webster, Henry C. Wick, Henry W. 


Hemen- 
McCurdy, 


Heedy, Youngstown, O.; J. A. 
way, Boonville, Ind.; W. H. 
Evansville, Ind. 

In addition the following executive 
officers were appointed: 

J. Ernest Teare, assistant secretary 
and auditor; Dr. W. A. Haldy, acting 
medical director; A. A. Rydgren, 
actuary; John P. Gilfether, agency 
secretary; John F. Land, cashier; 


Orrville S. Boda, home office super- 
visor, life department; B. Saslaw, 
agency supervisor, life department; 
Arthur Fisher, field supervisor of 
agents, health and accident depart; 


ment; W. P. B. Wachtel, 
agents, life department. 


supervisor of 


ASST. MEDICAL DIRECTORS 

At the annua] meeting of the direc- 
tors of the Metropolitan Life, Dr. H. G, 
Tuttle and Dr. H. B. Spear, who have 
for many years rendered faithful and 
efficient service to the Metropolitan 
Life in its medical department, were 
appointed assistant medical directors 
of the company. 


INSURES PRODUCERS 
Metropolitan Life Gives Superinten- 
dents, Deputy Superintendents and 
Agents $2,000 Life Policy 


At the close of the Friday afternoon 
session of the Con- 
vention of the Metropolitan Life, Vice- 


Superintendents’ 


President Haley Fiske announced that 
the company had made provision to give 
of the superintendents, 
deputy superintendents and agents, a 


to each one 


life insurance policy in amount of $2,- 
000, the group being carried by the Met- 
ropolitan itself. This policy’ will 
cover approximately 12,000 men, with 
total insurance of $24,000,000. 

It is provided that the superintend- 
ents can increase their policy to $5,000 
in the group, paying for the $3,000 ad- 
ditional insurance personally. 


TO RESUME MEETINGS 

The Mutual Life announces that its 
field club conventions will be resumed 
this summer. These conventions were 
not held in 1918 in compliance with 
the government’s general request that 
only necessary use be made of trans- 
portation facilities during the war 
Date and place of meeting will be an- 
nounced later. 


GREATEST 


ILLINOIS 


COMPANY 


WANTS GOOD MEN 
AND 
WILL PAY THEM WELL 








Do you know: 





That the NortHERN AssuRANCE Company of |etroit, Michigan, 
has lived up to all the traditions of the highest purposes of life in- 


surance; 


That it stands for the highest ideals in underwriting and that its 


slogan is, and always has been, 
METHODS in its field work; 


CLEAN MEN AND CLEAN 


That it is writing more insurance per capita per agent than any 


other American life company ? 


If you are interested in knowing something of our Home Offi 
system which makes this possible, we will be glad to hear from yu. 


Address, CLARENCE L. Ayres, President, 


DETROIT, MICHIGAN. 














MASS. MUTUAL MEETING 


Present Dividend Scale Maintained— 
Anthony E. Vieth Appointed Asst. 
Agency Auditor 


The January meeting of directors of 
the Massachusetts Mutual Life was 
held at the home office in Springfield 
last week. All the present officers of 
the Company were re-elected. It was 
voted to continue the present dividend 
scale during the next dividend yea”. 

A new office was created, that of as- 
sistant agency auditor. The board ap- 
pointed Anthony E. Vieth, who was 
formerly the Company’s cashier at 
Nashville, Tenn., and later engaged in 
field work with the Kansas City agency 
and came to the home office about three 
years ago to fill the position. 











More 
Power 


To You 


The more push there 
is behind you the more 
power you have. We 
furnish the push. This 
push is the help we 
give our men. No 
other life insurance 
company does as much 
to insure the success 
of its Field Force. Ask 
any Bankers Life man 
or write 


Bankers Life 
Company 
DES MOINES 





HOME LIFE 


INSURANCE CO. 


(Purely Mutual) 
256 BROADWAY, NEW YORK 
GEORGE E. IDE, President 


The fifty-eighth annual re- 
port shows insurance in 
force of $146,050,144, an in- 
crease during the year of 
$12,556,816. The Company 
paid the policyholders in 
1917 $3,467,823, of which 
$731,696 was in dividends 
or premium refund. Its 
insurance reserve fund was 
increased by $1,688,199 and 
the Assets are now $34,- 
542,304.08. 


For Agency apply to 


GEORGE W. MURRAY, 
Supt. of Agents. 


256 Broadway, New York, N. Y. 


























Build Your Own Business 


under our direct general agency contract 


Our Policies provide for : 
Double Indemnity, 
Disability Benefits, 


Reducing Premiums 


See the new low Rates 


JOHN F. ROCHE, Vice-Pres't 


THE MANHATTAN LIFE 
INSURANCE COMPANY 


66 BROADWAY 
Organized 1850 


NEW YORK 











THE BERKSHIRE LIFE INSURANCE CO. 


OF PITTSFIELD, MASS. 


Incorporated 1851 
W. D. WYMAN, President 
A purely mutual Company, issuing all desirable forms of life insurance. 
ATTRACTIVE LITERATURE 


Ambitious, Productive and Trustworthy Life Agents may be benefitted 
by corresponding with 





W. S. WELD, Superintendent of Agencies 














Missouri State Life Policies Rich In Selling Points 











EVERLASTING Jf 
AS THE HILLS. ¥ 





Facts— 


Over $156,009,0°9 of Insurance in Force 

Over $27,000,000 of New Insurance Gained in 1917 
Average Interest Rate Earned in 1917 6.6% 

Policy Contracts New and Attractive 
Non-Participating Policies 

Participating After End of Premium Paying Period 
Operating in 38 States, and the Territory of Hawaii 


Missouri State Life Insurance Company 


Fastest Growing Life Insurance Company in America 
Home Office, St. Louis, Missouri 














1919 
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that at San Francisco (where coinsur- 
ance was not mandatory) both before 
and at the time of the conflagration the 
ratio of insurance carried to value at 
risk was a trifle less than 70 per cent, 
which calls attention to the fact that 
if coinsurance had been mandatory in 
that City, much larger insurance would 
undoubtedly have been carried, and 
the loss to the insurance companies in 
the conflagration would in all proba 
bility have been some twenty million 
dollars greater than it was. 

Few Losses Total 

As stated, however, comparatively 
few losses are total, and it is quite 
natural that many owners of so-called 
fireproof, semi-fireproof, or even ordi- 
nary brick buildings in a protected city, 
should be willing to take their chances 
on a total loss, and their inclination 
would be to carry insurance of less than 
80 per cent of the value, if coinsurance 
were not required. 

In the case under consideration. the 
insured evidently intends to carry 
$8,000 insurance, and no more; he is 
apparently willing to stand a possible 
loss in event of total destruction, but 
does not want to stand any portion of 
a partial loss by reason of the opera- 
tion of coinsurance conditions. 

Partial Loss Considered 

It would seem that if the value is to 
be agreed upon in the policy, a partial 
loss should be settled on a percentage 
of the agreed valuation, but there is 
nothing either in the old or new Standard 
Policy which provides for any such 
method of ascertainment; and further- 
more, the insured would not only con- 
sent to have such a condition inserted 
in the policy, but would probably re- 
sent the suggestion if it were made. 

Cost of Replacement. 

The new Standard Policy—according 
to the preamble—insures to the extent 
of the actual cash value of the prop- 
erty (after deducting depreciation), but 
not exceeding the cost of replacement. 
Lines 159-175 provide for appraise- 
ment of the loss’ in_- event of 
disagreement. The “loss” in the 
event of partial destruction would 
be the cost of making repairs, less de- 
duction for betterment, if any, and the 
appraisers would undoubtedly render 
their award on that basis, and entirely 
ignore the agreed sound value in the 
policy. We might therefore be con- 
fronted with the following anomaly: 

Actual cost of new building $25,000 

Agreed sound value,........ 10,000 

Loss as agreed or appraised 12,500 

Thus the actual loss might exceed 
the total agreed value to the extent 
of $2,500, and the assured would have 
half of the building remaining, and it 
would be difficult, if not impossible, to 
find even among the most scrupulous 
claimants a single one who could, or at 
least would, discover any impropriety 
in accepting the full measure of that 
which a too susceptible insurance com- 
pany had permitted him to exact. 

This is not an extreme illustration, 
for a letter was submitted to a prom- 
inent company a short time ago where 
the assured claimed that the commer- 
cial value of his building was only 
$7,500, on account of change of the 
business section, but he admitted that 
the building could not be rebuilt for 
less than $27,500. 

Law in Otiner States 
In Minnesota, Delaware, and possibly 


several other States, the law requires 
that the insurable value of buildings 
be inserted in all fire insurance 
policies. Several years ago in the 
first-named State a public building was 
covered by insurance for $46,000, sub- 
ject to the 80 per cent. Coinsurance 
Clause. The insurable value was stated 
in the policy at $46,000. About half 
of the building was destroyed. The 
appraisers brought in an award of $80,- 
000 value and $37,000 loss. The com- 
panies wanted to pay 46000/64000 of 
$27,000, but the public officials said: 
“No, the award of appraisers is con- 
clusive as to the amount of loss. Their 
opinion as to sound value is imma- 
terial, because the agreed value is 
$46,000.” The companies did not test 
the question, but paid the full loss of 
$37,000, and if the award had been 
$46,000, they would have paid _ that 
amount, notwithstanding the fact that 
the actual value remaining would have 
been $34,000 in excess of the agreed 
valuation; and no matter how one 
may theorize, this is the way it will 
always work out in practice, unless 
the policy provides that the loss shall 
be subject to the same percentage of 
reduction as that to which the actual 
sound value has been subjected, and 
this restriction would not be permitted 
in certain valued policy States. 
Distributing Burdens 

If an insurance company should at 
any time be sufficiently optimistic to 
put to the test the question as to 
whether under an agreed value condition 
the loss can be reduced ratably so as to 
conform to the agreed value, the 
proper course to pursue would be to 
secure exparte estimates in order to 
show what percentage of the building 
had been destroyed; decline to agree 
with the insured as to the amount of 
loss, except on the reduced basis, and 
also decline to appraise the loss, if 
assured should demand an appraisal. 
But the insurer’s optimism would 
doubtless sustain quite a rude shock 
when the decision was finally rendered. 
dered. 

It should be the aim of all, especially 
of those engaged in the business of 
fire insurance, to see that the burdens 
of insurance are distributed among 
the insuring public as equitably as. is 
humanly possible, and anything that 
militates against the natura] operation 
of coinsurance conditions (which 
should be universal) is discriminatory, 
and should be not only discouraged but 
absolutely prohibited. 

It is probably on account of the 
inequitable adjustments resulting from 
agreed valuation—as illustrated in the 
Minnesota case above referred to—that 
in Chicago, New York and elsewhere 
the rules which were formerly in 
vogue, permitting the value of build- 
ings being inserted in the policy, were 
abrogated, as they should be every- 
where. 


BUILDING COMMITTEE MEETS 

The building committee of the Na- 
tional Fire Protection Association met 
in Atlantic City last week. 


HAS UPTOWN OFFICE 
The Samuel H. Ganz Co., 150 Nassau 
street, New York, has opened another 
cffice at 2 East Thirty-third street, Man- 
hattan. 





AMERICAN MERCHANT MARINE 


Is Licensed By New York State For 
Fire Business—Harold Letton Made 
Vice-President 
At the annual meeting of the board 
of directors of the American Merchant 
Marine Insurance Co. on Wednesday, 
Harold Letton, formerly United States 
manager of the Prussian National 
which was reinsured by the American 
Merchant Marine, was elected a vice- 
president of the Company to be in 








charge of its fire insurance branch. $500,000 
It was also announced, at the meet- 

icg the American Merchant Marine 

had been licensed by the New York Represent 


State Insurance Department to trans- 
act a fire insurance business. 
INCREASES SCHOOL INSURANCE 
New Rochelle has increased the 
amount of insurance on its school 
buildings from $849,800 to $1,229,800. 





PHILA., PA. 





General Insurance Agents 
Surplus Lines Accepted Up 


Eighteen Companies 


411-18 WALNUT ST. 








JAMES H. EPWORTH 
NEW JERSEY FIRE INSURANCE SPECIALIST 
NEWARK AND SUBURBAN NEW JERSEY TERRITORY 











40 CLINTON STREET | 80 MAIDEN LANE 
NEWARK | SERVICE NEW YORK 
Phone Market 6536 1| FIRST Phone John 4560 
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ba Whenever you say, a National Union Special Agent will be on 
a his way. 
He talks about service that more than satisfies. To clinch his 
arguments give us 2n opportunity to prove every statement 
he makes 
Merit is the only basis upon which we make our claims. 
You shall be the judge. 
If you believe, as we believe, that mutual benefits should be the 
| .basis of every agreement—that a one-sided business policy is 
| 4 short-sighted business policy— 
Don’t hesitate; don’t waver; don’t wait. 

Write now 
and multiply the value of your minutes, 
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WESTERN 


ASSURANCE CO. 
OF TORONTO, CANADA 


States from 1874 to 1917, 

DEINOID ab. ccinidadedaacceneun 43,294,154.63 
Fire, Marine, Explosion 
and Tornado Insurance 
UNITED STATES BRANCH 


‘ January 1, 1918 
BEE « dbstdbbbarseduans names sb $4,194,579.34 








W. B. MEIKLE, President 











ORGANIZED 1848 


Net Surplus Over $1,293,741.00 
AN AGENTS COMPANY 





PHILADELPHIA 


GENERAL AGENT 
Pennsylvania, New Jersey and New York 


W. E. HAINES, Secy. 


¢ Ohio’s Oldest and Strongest Company 


E. K. SCHULTZ & CO. 
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MARINE DEPARTMENT 














Inquiries for Marine and War Risk 


Insurance Show Signs of Falling Off 


Although a number of vessels are be 
ing released daily by the Government 
to their owners, so that they may en- 
gage in world-wide trade, during the 
past week there seems to have been a 
falling off of inquiries for marine in- 
surance in marine offices. 


The same seems to be occasioned by 
the fact that a great many importers 
of merchandise, of foreign countries, 
are withholding “their orders, feeling 
that the price of commodities which 
they have use for will be materially 
reduced in the near future, and that 
they will also receive lower freight 
rates 

A great many shippers 
merchandise for export are 


who have 
still retain- 
awaiting 


ing the same in warhouse, 

lower freight rates, and their action 
seems to be justified, as there seems to 
be a_ tendency for freight rates to 
decline. 

Nevertheless, there is an enormous 
amount of merchandise to be exported, 
and, naturally, before tha countries 
of the world will avail themselves of 
the merchandise which we have, they 
want to try the markets of the world. 


There is no doubt but that the price 
fixed for foodstu'fs in our country by 
the Hoover Commission is much higher 


than the same can be purchased in 
other markets of the world; and as 
there are insufficient shipping facili- 


ties to be obtained for the carriage of 
this merchandise, unless our prices 
are adjusted to meet the laws of supply 
and demand, America will lose consid- 
erable money in the long run, as they 


BEARING ON HARBOR STRIKE 
H. J. Vail Testified On Increased Rates 
and Underwriters’ Refusal of Risks 
Through Negligence 





Testifying in the New York Harbor 


strike hearings, Howard J. Vail, a 
broker, supported the contention of 
the vessel operators that injcreased 
wages were not warranted by the 
statement that harbor accidents 
through the negligence of the crews 
had increased to such a degree that 
some underwriters refused to write 
repair insurance on harbor boats. Mr. 
Vail also stated that since 1914 the 
rates for workmen’s compensation in- 
surance had increased 49 per cent. 
while the payroll has more than 
doubled since that time, making the 


increased cost on this score more than 
100 pe r .cent. 


man. 


will have 
meet the 


to sell their food products to 
prices of other countries, and 
until these matters are adjusted, we 
cannot look for an enormous amount 
o? shipping from our ports. 


Since writing the above and before 
going to press, there appeared in the 
daily newspapers a report that the U. 
S. Shipping Board had cut the freight 
rates 66 2-3 per cent. to meet the com- 
petition of British ship owners. This 
proves conclusively that the exporters 
and importers of foreign countries had 
the right idea. 

Furthermore, it goes to prove that 
the English ship owners are losing no 
in 


time in regaining their supremacy 

the ocean carrying trade. Not being 
practical steamship men, we are not in 
a position to state authoritatively that 
this large cut in rates so early after 
the armistice had been signed is in 
order. It does appear, however, that 


the English ship owner is working on 
this basis: He has so little shipping to 
offer that, if he can get American ship 
owners to reduce the freight rates so 
materially while operating at the high- 
est possible cost, by the time English 
vessels are released and new tonnag? 
completed, the American ship owners 
will be financially embarrassed and 
forced to withdraw while English in 
terests can then step in without com- 
petition. This feature is worthy of 
consideration and is also very vital and 
important as to the insurance of Amer- 
ican hulls from the viewpoint of the 
moral hazard. 


OBSERVER. 
NEW MARINE LECTURE COURSE 


New York University Announces Addi- 
tlonal Series on Charter Parties 
and Bills of Lading 


The New York University has an- 
nounced a new course of lectures on 
marine insurance to cover charter par- 
ties and bills of lading which will be 
given by Wharton Poor, of Haight, San- 
ford & Smith. This series will include 
three lectures and is supplementary to 
the series starting February 4, which 
will be given by William D. Winter. 
third vice-president of the Atlantic 
Mutual. 





NEW HEAD COUNTERMAN 
Charles G. Teer, assistant counter- 
man for the London Assurance in New 
York, has returned from France and 
succeeds P. P. Jackson as head counter- 





WM. H. McGEE & CO. 
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St. Paul Fire & Marine Insurance Co. 
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Great American Ins. Co., New York 
Camden Fire Insurance Association 
Westchester Fire Insurance Co. 
Niagara Fire Ins. Co. 


U. S. Managers 
Skandinavia Re-insurance Co. 
(Copenhagen) 

Agents Marine Department 


Providence Washington Insurance Co. 
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New Jersey Insurance Co. 


Capital: Head Office: 
One Million Dollars 40 Clinton St., NEWARK, N. J. 
C. P. STEWART, President J. B. GUTHRIE, Secretary 
GRESHAM ENNIS, Vice-Pres. F. L. BROKAW, Treasurer 
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WESTERN DEPT.: Insurance Exchange Bldg., Chicago, Ill., H.H. INGALLS, Mgr. 
PACIFIC COAST DEPT.: Mills Bldg., San Francisco, Cal.,W.W. ALVERSON, Mgr. 
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MANAGERS MARINE DEPARTMENT 


American Insurance Co., of Newark, N. J. 
Firemen’s Insurance Co., of Newark, N. J. 
Glens Falls Insurance Co., of Glens Falls, N. Y. 
Hanover Fire Insurance Co., of New York, N. Y. 


MARINE AGENTS 
Globe & Rutgers Fire Insurance Co., of New York, N. Y. 


MARINE AND WAR RISK INSURANCE 


Losses made payable in all parts of the World 
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AMERICAN EQUITABLE ASSURANCE CO. 


OF NEW YORK 
Surplus to Policyholders $1,014,237.98 
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Losses made PAYABLE in all parts of the world 
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Casualty Companies 
Lack Back Bone 


MANAGERS DECLARED TOO EASY 





Opinions of An Underwriter Who Sees 
Need for Liability Claim 
Reforms 





Discussing general conditions in the 
liability insurance business, the ques- 
tion of public liability claims in Great- 
er New York and vicinity arose; that 
is, more particularly automobile. and 
landlord’s liability. 

The Company manager addressed on 
this subject declared that every claim 
adjuster must wonder why the execu- 
tives of the various companies do not 
see fit to wage war upon the gentry 
of the legal profession who make a 
specialty of negligence cases from the 
plaintiff's end; these so called lawyers 
who talk ethics on the one hand and 
practice legalized blackmail on the 
other by which means they mulect the 
insurance and public utilities compa- 
nies out of thousands of dollars, paid 
for by the policyholders or the. public. 
Continuing, this manager said: 

“The time for plain speaking has ar- 
rived, or, it might be said, is overdue. 
The recent increase in automobile lia- 
bility rates in Greater New York and 
suburban districts particularly, is due 
largely by the reason of the activities 
of that class of the legal profession 
already referred to. The figures of the 
claim departments of every company 
undoubtedly indicate a tremendous jn- 
crease in the number of suits, yet the 
companies sit by watching this condi- 
tion grow from bad.to worse, but for 
some reason or other do nothing to 
check it or to wipe it out. That is why 
every claim adjuster must wonder what 
the trouble is with the executives. 

Ignorant of Cause 

“The real trouble with the executives 
is that they are not in close enough 
touch with their claim and legal de- 
partments and they do not see to it that 
the heads of claim and legal depart- 
ments keep in touch with them. In 
plain English, the executives are ap- 
parently ignorant of the cause of the 
conditions prevailing. 

“It is the duty of the heads of claim 
and legal departments to inform their 
executives, and it is furthermore the 
duty of the executives to see to it that 
they are kept informed, yet neither is 
apparently done. It is not believable 
that existing conditions would be al- 
lowed to continue if the heads of the 
various companies knew the conditions 
as they should. 

“Let us assume that the experience 
on pleasure cars were such that a loss 
ratio considerably in excess of the an- 
Ucipated were produced. The figures 
are turned over to actuaries who turn 
cut a great report, from an actuarial 
‘andpoint. The company executives 
Scan it and soon thereafter all compa 
nes are notified of the new rates which 
“re much in excess of the old rates. 
The broker howls, the policyholder 
— and the company explains that 

> experience justifies the increase. 

Work for Committees 

“Has there ever been a committee ap- 
pointed to investigate thoroughly the 
reason for the bad experience? Has 
een over been a move on the part of 

) llives to wipe out the cause 
of the bad experience? 

mi a ul , Peleg age ny ts appointed 
of oh , : e a strong representation 
tation ae Without that represen- 
stih whet | perme 4 would not accom- 
i tat it should. Every claim man 

hows it, yet they do not fight their 





way to the committee. If claim men 
were on such a committee, they would 
undoubtedly say that the plaintiff's 
negligence lawyer, his runner and the 
unscrupulous doctor and the rest of the 
‘gang’ must be starved out of their 
existence in the ‘game.’ If you doubt 
this statement, ask any claim man. 

“Now how is this ‘starving out’ pro- 
cess to be conducted? The answer is 
simple. By concerted action on the 
part of all casualty insurance compa- 
nies, railroad companies, public utili- 
ties companies and the legitimate legal 
profession. A real lawyer despises an 
embulance chasing lawyer for the 
stigma he has brought upon the pro- 
fession. The bar association has been 
wrangling with the question for years. 
The ambulance chaser must be fought 
by the allied interested parties just 
as the German menace was fought by 
the nations who believed in liberty and 
justice. It should be a war of exter- 
mination and the ambulance chaser and 
his allies must be on the losing end. 

Starve Them Out 

“If all of the insurance companies, 
railroad companies and public utilities 
companies fought the pest by concerted 
action, it would not take long before 
the enemy would be starved out. I say 
starved out, and I mean just what I say. 
The ambulance chaser is fed daily by 
ihe $25, $50, $75 and $100 settlements 
that he can force just by serving a 
summons and complaint in an action 
for damages. The action must be dis- 
posed of and of course the claim man 
thinks of the expense of defense, etc.., 
and makes a ‘good’ settlement. The 
embulance chaser laughs again and 
soon thereafter lays plans for his next 
meal. Stop feeding him and the am- 
bulanece chaser as well as his ‘gang’ 
will soon starve. 

“The old cry of the expense involved 
tc fight the ambulance chaser will of 
course again be raised. That is to be 
expected. When the world saw the 
necessity of defeating the German mili- 
tary power did the United States or her 
associates in the war raise a cry about 
the expense and the casualties? Cor- 
tainly not. That is the price that must 
be paid if we expect to bring about bet- 
ter conditions. The better conditions 
cannot be brought about unless we are 
willing to pay the price. Casualties 
end expense must be expected to be 
suffered if we wage war upon the legal- 
ized blackmailers, better known as the 
ambulance chaser and his gang. 

Policyholder’s View 

“Let us look at this question from 
another angle. The policyholder and 
he public as a whole is carrying the 
burden now, but not with at least a 
grumble. The grumbling will sooner or 
later change to a roar, which means 
trouble. It -means that they will tire 
of carrying the burden. Insofar as in- 
suranee policyholders are concerned 
they will take steps to lessen the bur- 
den to the detriment of the casualty 
insurance companies’ interests. 

“Why wait until that condition is 
brought about. Remedy the trouble 
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All Casualty Lines 





1 Liberty St. 
NEW YORK 
Phone John 1570-3972 











127 Wheaton PI. 


RUTHERFORD, N. J. 
Phone Rutherford 1345 











_that said duty is fulfilled. 


In Nineteen Eighteen 





SURPLUS UP ALMOST $500,000 





New Directors Elected Who Reside in 
New York, Atlanta and 
Cleveland 





John R. Bland, of the 
United States Fidelity & Guaranty, 
Baltimore, has reported to the stock- 
holders on the operations of the com- 
pany last year. The assets reached 
$19,478,264. Liabilities: capital stock, 
$3,000,000; reserve for 1919 taxes and 
expenses in transit, $453,000; commis- 
sions accrued, $704,893; premium re- 
serves, $6,032,425; reserve for claims, 
fidelity and surety, $1,920,197; compen- 
sation, $4,022,475; miscellaneous, $296,- 
853; surplus over all liabilities $2,922,- 
644. 

The total of net premiums written 
during the year was $16,278,412, and 
interest from investments $517,955. Net 
income $3,385,215, a gain of $1,232,935. 
The company had marked off for de 
preciation of stocks and bonds $298,- 
730, while dividends paid amounted to 
$450,000. Increase in surplus was $484,- 
204.78. 

President Bland explained that in 
vestments will yield for the present 
year $605,629.81, and if there is included 
the securities purchased since January 
1, with bonds of the Fourth Liberty 
Loan, the final payment on which is to 
be made January 30, the income will 
amount to $695,131.68. Over and above 
the income from investments of $695, 
131.68, the annual statement shows an 
underwriting profit of $655,773.22. 

Loss and Expense Ratios 

Premiums written. 1918, $16,278,412; 
1917, $14,390,158; increase $1,888,254. 

Net earnings from all sources, 1918, 


President 


now. Why not take steps now to fore- 
stall agitation of that churacter? In- 
surance companies owe the policyhold- 
ers a duty and they should see to it 
The war 
must be declared before insurance rates 
reach the prohibitive point.” 


Something New 


Residence theft insurance at one-third the former 
This is every broker’s opportunity. 
particulars about our new Full Value Residence Theft 

Regular rate of brokerage commission paid. | 


Call for 


General Accident | 


Fire and Life 4 
Assurance Corporation, Ltd. 


PHILADELPHIA | 





$1,232,935; 1917, $750,493; increase 
$482,442. 
Investments, bonds and stocks, De- 


cember 31, 1918 $13,250,002; 1917, $10,- 


718,015; increase, $2,531,986. 

Premium reserve December 31, 1918, 
$6,032,425; 1917, $6,101,802; decrease, 
$69,377. 

Claim reserves December 31, 1918, 
$6,239,526; 1917, $4,227,115; increase, 
$2,012,410. 

Ratio of losses and adjustment ex- 


penses to premiums, 1918, 42.6 per 
cent; 1917, 41.4 per cent; increase 1.2 
per cent. 

Ratio of management expenses to 
premiums, 1918, 39,3 per cent; 1917, 
38.0 per cent; increase, 1.3 per cent. 

Assets 1918, $19,478,264; 1917, $16,- 
789,366; increase $2,688,898. 

Surplus 1918, $2,922,643; 1917, $2,438,- 
439; increase $484,204. 

New directors added to the board 
were Ralph Crew, of the legal firm of 
Sherman & Sterling, New York; Frank 
Hawkins, president of the Third Na- 
tional Bank, of Atlanta, Ga.; Joseph R. 
Kraus, vice-president of the First Na- 
tional Bank, of Cleveland, Ohio. 

SURETY RATE ADVANCED 

The State Architect of New York is 
inserting in contracts for building con 
struction for the State of New York a 
clause which provides that in the 
event of the failure of the contractor 
to fulfill his contract the surety may 
be compelled to complete the contract 
irrespective of whether the cost of 
such would exceed the penalty of the 


bond. The Towner Rating Bureau has 
advanced rates for all contracts con 
taining this form of clause to 2 per 
cent. 
LION BONDING ELECTS 

The premium income of the Lion 
Bonding & Surety, Omaha, gained 
about ten per cent last year. The 


new Official staff is as follows: BE. R 
Gurney, president, BE. H. Luikart, vice- 
president, Fred Volpp, vice-president, 
W. O. Van Wyck, vice-president, Phil 
Kohl, treasurer, J. C. Leonard, 
tary, H. C. Leigh, assistant secretary 


secre 


CHAS. W. MERCER ADVANCED 
Agency Assistant Charles W. Mercer, 


who has recently been a cadet in the 
Royal Air Force, Canada, but has re- 
ceived his discharge from the service 


and returned to duty with The Travel 
ers, has been promoted to be assistant 
superintendent of agencies. 











STANDARD ACCIDENT OFFICERS 


The Standard Accident has elected 
former Secretary J. S. Heaton vice- 
president and treasurer; General Su- 


perintendent J. H. Thom, vice-presi- 
dent, and Charles C. Bowen, secretary. 





AUTOMOBILE BUSINESS GROWS 

The automobile department of the 
Great Eastern Casualty shows a pre- 
mium increase of about $100,000 last 
year. 
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Great Eastern’s Statement. 

The Great Eastern Casualty issued a 
financia] statement this week showing 
assets $1,470,497; premiums in course 
of collection $216,100; reserves fo: 
taxes, commissions, etc., not due $118,- 


507; reserve for reinsurance $525,117; 
reserve for losses $255,119, capital 
$350,000; surplus $221,753. 

” + * 


To Discuss Plate Glass Situation 

There will be a meeting of plate 
glass writing companies in New York 
this week for a general discussion of 
the situation. The underwriting losses 
o” the Metropolitan Casualty and the 
Lioyds Plate Glass stand out like a 
sore nose. The Great Eastern has lost 
some money on this line also and there 
are others yet to be heard from. It has 
been hard to convince agents that the 
numerous rate advances were neces- 
sary but now that the experience is 
being reduced to cold figures it is 
easier for the managers to answer the 
queries of ‘agents in a manner that 
leaves little doubt in their minds as to 
the situation. 

. ££ 2 
Rate War Not Spreading 

Several casualty automobile mana- 
gers have said that so far they see no 
indication of the unsettled condition 
in that line in Missouri spreading. 
When the rates dropped to sixty per 
cent. of Manual the American Auto 
mobile, which has always maintained 
iis own system of rate making, inserted 
a page advertisement in St. Louis 
papers saying that its rates are right 
and even suggesting that assureds 
drop their policies in the American and 
put them in the companies which made 
the cut. The American told the assured 
that they now had the chance to get 
insurance for less than it cost and to 
go to it. It does not appear that any 
considerable amount of business chang- 
ed hands. The American Automobile 
has been competing with the exchanges 
and the Bureau companies a long time 
ago threatened to let down the bars in 
the American Automobile’s field if the 
situation did not change for the better. 

” * + 


No Announcement Yet 
Nobody has yet been permanently 
placed in charge of the New York 
accident and health department of the 
Massachusetts Bonding. A member of 





$90,190. 


The company has been oper- 
ating since 1894, first as an assessment 


company; it changed its name in 1901 
to the Great Western Accident Asso- 
ciation, and in 1914 was put on a stock 
basis. 

+ a & 

Relief Assurance 
National Relief Assurance Com- 
pany, Philadelphia, reports. that its 
business for 1918 showed, practically 
speaking, a 5 per cent increase in in- 
come over 1917 and an underwriting 
profit of 5 per cent. Claims during the 
months of November and December ran 


National 
The 


on the average of 25 per cent. more 
than the normal claim ratio for the 
rest of the year. The company pays 


ten per cent per annum to stockholders. 
. 


H. L. Herrington Promoted 

Howard L. Herrington, manager of 
the compensation and liability depart- 
ments at the Travelers Metropolitan 
Branch, New York, has been promoted 
to be agency assistant at the Home 
Office under Major Giddings. Mr. Her 
rington will devote his entire attention 
to the development of the automobile 
lines. 

* + * 
Rating Bureau Notice. 

The Compensation Rating & Insnec- 
tion Bureau of New Jersey is reminding 
members that the rules of the Bureau 
require that all policies covering risks 
previously reviewed shall be issued 
only at the classifications and adjusted 
rates determined by the Bureau. 

* * + 
F. S. Knight Returns 

F. S. Knight, assistant to F. Robert- 
son Jones, secretary of the Workmen’s 
Compensation Publicity Bureau, is back 
at his old post after being in camp a 
considerable portion of last year. 

* a” oh 
Live Stock Results 

The Central Live Stock Insurance 
Company, Kankakee, IIl.. reports a loss 
ratio of 35 per cent. in 1918, which, it 
says, was a highly prosperous year. 

ca + + 


Wrote Over $600,000 
The American Bonding & Casualty, 
Sioux City, Iowa, wrote just a fraction 


less than $610,000 in premiums. The 
company is now entered in fourteen 
States. 








Maryland Reduces 
Acquisition Costs 


FIGURES OF 1918 STATEMENT 


Additional Information Gleaned From 
Company’s Report of Business 
Last Year 





In the report of President John T. 
Stone of the Maryland Casualty on the 
business of 1918, the fact stands out 
prominently that the total of commis- 
sions on the year’s business was $2,- 
876,750, which is less than 20 per cent 
of the net premium income of $15,769,- 


423. The total cost of procuring busi- 
ness Was $3,229,847, or just over 20 
per cent, while the total acquisition 


and administrative cost was $4,201,103, 
equal to not quite 27 per cent of the 
net premium. 

Certainly the policyholders of the 
Maryland Casualty have no reason to 
feel that their company is anything 
but economical and careful of the funds 
entrusted to it. The Maryland Cas‘- 
alty has been reducing management 
expense for several years, and another 
notable achievement was made in this 
respect last year. It is of interest to 
policyholders of the Maryland, as well 
as of other companies that in the case 
of President Stone’s company 3.33 per 
cent of all premiums were absorbed in 
taxes, this item reaching $525,416. 

Service to Insured 

Among the items of expense under- 
taken directly for the benefit of policy- 
holders are the following: 


Cost of inspection service 
for improvement of 
risks and prevention of 


CS ——— 
Cost of investigating acci- 
dents, adjusting claims 


$343,441.07 


and defending suits 
against policyholders, 
DE, ihe te og ee dnitiiraiirs 828,541.51 


service 
policy 


Cost of medical 

rendered under 
Peer neee 760,219.89 
under all forms of poli- 
cies and surety bonds,,  4,879,667.30 
Total cost of direct ser- 

vice to policyholders $6,811,869.77 
It should be remembered that in 1917 


the company’s net premiums were 
$12,510,300, including $1,234,505 acci- 
dent and health, as compared with 
$15,769,443 in 1918 without any acci- 


dent and health, that line now being 
managed by the recently organized 
Maryland Assurance Company. Of this 
total $10,559,398 represents compensa- 


tion and liability. 
Some Notable Increases 
The company’s capital is now $2,- 


000,000, having been increased $1,500,- 
000 during the year. The assets in- 


Health Rate Advance 
Movement Started 


ANNOUNCEMENT BY TRAVELERS 


Preferred Accident Expected to Take 
Similar Action Soon—Changes 
Involving Riders 





The Travelers is leading the proces- 
sion in advancing health The 
Preferred is expected to follow gshort- 
ly. The Travelers has announced new 
for health insurance, effective 
February 1. For the Leader Health 
Policy, form XH, the cost for $25 week. 
ly indemnity is as follows: Select and 
preferred, extra preferred and selected 
erdinary, ages 18-50, $42.50; ages 51-55, 
$52.50. Physicians and surgeons, ages 
1850, $45; ages 51-55, $57. 

This is an increase of $1 for each 
$5 indemnity in the first three classes 
ramed, the physicians and surgeons re 
maining unchanged. . 

The rate for the Leader Disability 
Policy has been advanced $1 for each 
$5. weekly indemnity in the health por- 
tion of the contract. 

Extra Premium for Riders 

Riders increasing the health and ac 
cident weekly indemnity and elective 
benefits 10 per cent per annum for five 
years, will be sold at the following 
rates for each $5 weekly indemnity. 

With the disability policy: 


rates. 


rates 


Ages Ages 
18-50 51-55 
Select and preferred,,....$3.10 $3.60 
Extra preferred,......... 3.60 4.10 
Selected ordinary,........ 3.80 4.30 
Physicians and surgeons,. 3.75 4.35 
On the life indemnity policy: 
Ages Ages 
18-50 51-55 
Select and preferred........$3.25 $4.00 
Extra preferred.........ccc. 3.75 41.50 
Selected ordinary .......... 3.95 1.70 
Physicians and surgeons.... 4.20 5.10 
On the accident policy: 
Ages Ages 
18-50 51-55 
Select and preferred...... $2.10 $2.60 
Extra preferred .......... 2.10 2.60 
Selected ordinary ........ 2.10 260 
Physicians and surgeons.. 2.25 2.85 
“CF-4” and “CF-5” riders have been 


withdrawn. 





GEORGE F. COAR ADVANCED 

George F. Coar has been advanced 
to the superintendency of the liability 
department of the Globe Indemnity, 
succeeding William J. McCaffrey. Be- 
fore coming to New York about two 
years ago Mr. Coar was in charge of 
the company’s western department in 
Chicago. 
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Insurance, Liability Insurance—Employers, 
Damage). Automobile (Personal Injury, 


surance: Fly-Wheel Insurance. e 





The Fidelity and Casualty Company of New York 
92 LIBERTY STREET, NEW YORK, N. Y. 
Metropolitan Office—92 William St. 
SEMI-ANNUAL STATEMENT JUNE 30, 1918 






Losses paid to June 30, 1918......... 


This Company issues contracts as follows: 
Health, and Disability Insurance; Burglary, Larceny, and Theft Insurance; Plate Glass 
Public, Teams (Personal Injury and Property 

Property Demage and Collision), Physicians, 


Druggists. Owners and Landlords, Elevator, Workmen’s Compensation—Steam Boiler In- 


$15,684,739.43 
we» 12,471,369.12 


Fidelity Bonds: Surety Bonds: Accident, 
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BOSTON 
Paid-In Capital $1,500,000 





DEVELOPING 


A Fidelity and Surety Bonds, Liability Workmen’s 
Compensation, Automobile, Accident, Health, 
Burglary and Plate Glass INSURANCE 


APPRECIATE THE CO-OPERATION OF THE 


Massachusetts Bonding and Insurance Company 








T. J. FALVEY, President 
Write For Territory 
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FIRE INSURANCE DEPARTMENT 








Stamping Office for 
Automobile Lines 
NATIONAL CONFERENCE PLANS 


Suggestion for Combining Bureau and 
Conference Work Again Being 
Agitated 





It has been definitely settled that the 
National Automobile Underwriters’ Con- 
ference will have a stamping office in 
New York. No pains will be spared 
to obtain an expert to manage this 
office, as it is the determination of the 
members to have it first class in every 
respect and so well equipped that its 
operation will result in lightening the 
work of the company offices. It is 
expected that six or eight persons can 
for the present operate this stamping 
office, with an experienced person at 
its head. 


Larger Quarters Needed 

For the present room will have to 
be made for this additional service at 
the New York headquarters, 80 Maiden 
Lane, but this is likely to be only tem- 
porary, as the plans of the Conference 
will before long make it necessary to 
obtain larger quarters. 

Closer Union Sought 

The acute situation which has de- 
veloped in automobile circles in Mis- 
souri, together with other matters of 
importance, has again brought to the 
front the suggestion made early last 
year that there be a closer union be- 
tween the automobile department of 
the Bureau, and the Conference. Steps 
to consolidate that idea are now be- 
ing taken. 

The New York Metropolitan District 
Commission Rule has been prepared 
by the special committee appointed for 
that purpose, and the rule now awaits 
approval by the interim committee of 
the National Conference. 


AGRICULTURAL PROMOTES 

J. Q. Adams was elected first vice- 
president and P. H. Willmott, secretary 
at the annual meeting of the Agricul- 
tural Insurance Co. of Watertown, N. 
Y.,on Wednesday. Mr. Adams has been 
secretary of the Agricultural for fifteen 
years and Mr. Willmott has been aa- 
sistant secretary for a like period. At 
the meeting on Wednesday, H. F. 
Waterman, who has been in the field 
for the company in Missouri, Kansas 
and Texas, and R. A. Parkinson, who 
for seventeen years has been in the 
home office underwriting department, 
were made assistant secretaries. 





Brown Joins Old 
Brooklyn Agency 


IS PARTNER OF SAMUEL 





BLOCK 





Manager of Brokerage Department of 
Niagara Fire Insurance Co. 
Resigns on February 1 


Herbert Brown, manager of the bro- 
kerage department of the Niagara Fire 
Insurance Company, has resigned as of 
February 1 to become a partner in the 


Samuel Block Company, Brooklyn 
agents. 
The agency of the Samuel Block 


Company is one of the oldest in Brook- 
lyn. It represents the American Cen- 
tial, Caledonian of Scotland, Granite 
State, London Assurance, Merchants 
ire of New York, National Fire of 
Hiartford, Newark Fire, New Hamp- 
shire Fire, Westchester Fire and Mer- 
cantile Insurance Co. 

Mr. Brown has been with the Niag- 
ara for about three years, previous to 
which he was for many years manager 
ef Davis, Dorland Co. 


ANOTHER MARINE COMPANY 





Isaac H. Klein and Associates Promot- 
ing Corporation With $200,000 
Capital Stock 


The Merchants & Shippers Insurance 
Company is being organized in New 
York by Isaac H. Klein, of 105 William 


Street, and interests associated with 
him. Sylvan Bier, of the law firm 


Goldman & Unger, is also interested in 
the company, which will be under the 
general Klein. It 
will write marine insurance exclusively. 

The capital stock has been fixed at 
$200,000 and a substantial surplus will 
be provided. 


management of Mr. 


The incorporators are: Sylvan Bier, 
attorney; William S. Chapman, secre- 
tary of Isaac H. Klein & Co., insurance; 
William C. Crawford, of Hambleton & 
Co., bankers; Alfred Frank, president 
of Rose & Frank, paper; Israel Galland, 


of the Federal Snap Fastener’ Co.; 
Samuel P. Goldman, attorney; Moses 
Heineman, cotton; Israel H. Klein, 


president; I. H. Klein & Co., insurance: 


Edwin S. Lorsch, of Sussfeld, Lorsch 
& Co., importers; William L. Mason 
and Sidney New, of the Newcastle 


Abraham Stein, of H. 
William S. Unger, 
attorneys. 


Leather Co.; 
Stein & Co., Hides; 
Goldman & Unger, 





THE 
MARINE AND FIRE 


INSURANCE COMPANY 
LIMITED 








UNITED STATES FIRE BRANCH 


J. A. KELSEY, General Agent 


80 MAIDEN LANE, 


NEW YORK 
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THE AUTOMOBILE== 
INSURANCE COMPANY 


OF HARTFORD, CONN. 
MORGAN G. BULKELEY, President 


CASH CAPITAL 


$2,000,000.00 


ASSETS 


$7,266,538.81 


LIABILITIES, EXCEPT CAPITAL 


$3,086,345.45 


SURPLUS TO POLICYHOLDERS 


$4,180,193.36 


LINES WRITTEN 














FIRE MARINE WAR RISK 

TORNADO WIND STORM MAIL PACKAGE 

RENTS LIGHTNING TOURIST BAGGAGE 
PROFITS EXPLOSION SPRINKLER LEAKAGE 
HULLS COMMISSIONS USE AND OCCUPANCY 
CARGOES AUTOMOBILES INLAND MARINE 
FLOATERS LEASEHOLD INLAND TRANSPORTATION 


REGISTERED MAIL 





Affiliated with 
AETNA LIFE INSURANCE CO. 
ZETNA CASUALTY & SURETY CO. 














————— 
— 





Greater Capacity for Local Agents 





Use our unlimited capacity and wide experience for placing additional 
business beyond the capacity of admitted companies. 


| Binding Contracts with Guaranteed Underwriters at Lloyds and British 
Companies maintaining United States deposits. Immediate telegraphic 
binders given. 


MARSH & MCLENNAN 











19 Cedar St. 1615 California St. 201 Sansome St. 107 8. Fifth St. 
NEW YORE DENVER SAN FRANCISCO MINNEAPOLIS 

901 Ford Bldg. 314 Superior St. 17 St. John St. 23 Leadenhall St. 
DETROIT DULUTH MONTREAL LONDON 


“‘The Best there is in Insurance Service’’ 








CITY 
INSURANCE 
COMPANY 


Pittsburgh, Pa. 
Inc. 1870 


NORTH 
BRANCH 
FIRE INS. CO. 


Sunbury, Pa. 
Inc. 1911 


$641,341.77 
230,513.29 
300,000.00 
63,479.83 


Assets ...... +... -$357,318.58 
Reserve 54,256.92 
200,000.00 

96,379.07 


Capital 
Surplus .. 


OPERATING ON A CONSERVATIVE BASIS IN A LIMITED 
TERRITORY UNDER AN EXPERIENCED MANAGEMENT 
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BROKERS ACTIVITIES 





Forms Brokerage Firm 
Raymond, formerly mayor 


Thomas L. 


of Newark, has formed the brokerage 


firm of Raymond, Stone & Reid, which 
will start business on February 1. The 


other members of the firm are Freder- 


ick G. Stone, formerly secretary to 
Mayor Raymond who had previously 
been a Newark broker, and J. Herbert 


Reid, previously superintendent of the 
accident and health department of the 
Newark branch office of the Aetna. 
4 4 * 
Walter Huethwohl Back 
Walter Huethwohl, of E. F. Flindell’s 
office, who has been in the navy, was 
discharged last week and has returned 
to his previous position. 
* * * 
Saratoga Board Meets 
The Saratoga County Board of F re 
Underwriters met last week at Sa‘a- 
toga Springs and decided to meet again 
on April 22. 
* * A 
George Govis With Johnson & Higgins 
George Govis, who was recently dis- 
charged from the Royal Canadian Fly- 
ing Corps, has returned to his former 
pesition with Johnson & Higgins. 
oa a * 
William Benedict Returns 
William Benedict has taken up again 
the duties he formerly performed with 
Rollins, Burdick & Hunter previous to 
his entrance into the navy. 
a * * 
Neal Phyers & Co. Appointed 
Neal Phyers & Co. have been appoint- 
ed agents of the brokerage department 
cf the Hudson Fire for the binding of 
business throughout the United States 


This office also represents the Svea 
Tire & Life for like business. 
a *” * 
Victor Jacobean’s Change 
Victor Jacobean, who has been a soli- 
citor for EK. F. Flindell, will start to- 


morrow with Neal Phyers & Co., in a 


like capacity. 
* a” a 
Arthur Lloyd Makes Change 
Arthur Lloyd, formerly with Willcox, 
Peck & Hughes, will start to-morrow 
with E. F. Flindel] as a solicitor. 
ok oie 


Special in Ohio 
R. V. Haser, an examiner for the 
Prussian National, has been appointed 
special agent in Ohio, for the Penn- 
sylvania Fire. 


OSSINING PAPER OBJECTS 





Refuses Responsibility of U‘ging Add- 
ed Protection—Prefers Glory of 
Attacking Companies 





The manner in which country news- 
paper editors take the line of least re 
sistance in discussing fire insurance 
rates and prefer to claim the glory of 
fearlessly attacking the insurance 
“trust” rather than assume the respon- 
sibility of urging adequate protection 


is well illustrated in the following 
from a recent issue of the Ossining. 
N. Y. “Sentinel”: 

“The increase in the fire insurance 


rates for Ossining is a serious matter, 
as explained in last week’s ‘Sentinel,’ 
and, as the various policyholders are 
asking for renewals of their contracts 
they are amazed as well as indignant 
over the result. 

“Only one side of the 
has been presented—that 
burban Underwriters’ 
which fixes the rates. 

“Through insurance broker George C. 
Cowie, at the meeting of the Board of 
Village Trustees on Tuesday night, 


controversy 
of the Su- 
Association, 


Judge Cowie declared that his compa- 
nies demanded the new rates unless 


Ossining would install two steam fire 
engines instead of one; that having a 
paid fire department of seven men, one 
f_r each house, would lessen the rates; 
that a larger water main is needed in 
Leonard street to protect the rear of 
tie Main street business houses, there 
being a four-inch main there now; 
that there is a dead end to the water 
main in Brandreth street, which pre- 
vents a free flow of water through the 
pipes; that our pumping station is not 





HUMBOLDT, FIRE OF FAY 


CAPITAL FARE OF, Ni H,, 










































































fire proof, as it has wooden floors and ‘ 
a wooden roof; that we have no ade- SCHAEFER & SHEVLIN 

quate fire alarm system; that we need ' 

more fire hydrants in our business sec- 100 William Street GENERAL AGENTS New York, N. Y 

tion; that we need a more stringent eee 

building law, as a frame building com- FIRE and AUTOMOBILE INSURANCE 

ing in between brick buildings on Excellent Facilities for Handling Suburban Business Phone: John 2312 

Main street increases the rate for all ———___ . ee 

the buildings, brick and frame, in the a 

same block. —_SSS_____—_————— SS oo 

“That these conditions have only 1p 1 aude ¥ 
just tntened the attention of the n- LINES SOLICITED AND BOUND THROUGHOUT UNITED STATES 
derwriters does not appear logical. AND CUBA 
When ‘a feller needs an excuse’ to 
justify his action human nature seems E e F e F # I N D E 3 L 
t») develop a penchant for enlarging on 
imaginary evils. 

“If the right sort of contest is made I N S U R A N C E 
by the people of Ossining, rates can 1, 
be forced down, but if the people ac- 1 LIBERTY STREET Telephone John 2612 NEW YORK 
cept without protest the reasons of nu ry 
those whose business it is to increase LOCAL OFFICES 
the dividends of the companies, why JERSEY CITY, N. J. BROOKLYN, N. Y. NEWARK, N. J. 
the rate fixers will gather together in Montgomery St. 153 Remsen St. 9-15 Clinton St. 
glee and congratulate each other on Tel. 216 Montgomery Tel. 2504 Main Tel. 614 Mulberry 
how they ‘put it over on those Ossin- Sea ~ 
ing easy marks.’” _ 

TO PREVENT FIRES 
EASTERN PENNSYLVANIA CHANGE The committee on mercantile estab- 
‘ eb . eager gre mote to — lishments, of the New York State In- THE HAN iOVER 

gent Sweig o he National in Kast- tet , or . : a 
ere Pensavivenia. has reaiened te es hg , eae sa oto FIRE : 
ter the local agency business in Bethle- TWles and regulations for the elimina- 
hem, Pa. with the Hildenberger Rear tion of fire hazards in mercantile pro- NSURANCE COMPANY 
Estate & Insurance Agency. Mr. perties and the perfecting of exit facil- Incorporated 1852 
Sweig is succeeded by R. L. Shoema- /#es. TI ‘ 

: , al s zy " 
ker, who has been in the army and has pony. ie tn 6 ay 
an extensive insurance experience. RE-ELECT OFFICERS nAnOces the management of THE 

eee. : ‘ is an absolute assurance of 
LICENSED IN. D. . OF C. At the annual meeting of the Insur- the security of its policy. 

The People’s Fire, Frederick, Mary- ®"¢e Company of the State of Pennsyl- R. EMORY WARFIELD, President 
land, has been licensed by the District vania last week the officers and direc- FRED. Ps sant s Vice-President 
of Columbia. tors of the Company were re-elected. WILLIAM MORRISON, Asst Sec’y 

HOME OFFICE 
S. allt BISH( yP < ‘( ». Hanover Bldg., 34 Pine St. 
Represented at AGENTS FOR 208 Broad Street, NEW YORK 
95 William Street, NEW JERSEY Elizabeth, N. HOWIE & CAIN, General Agents 
Metropolitan District 
Phone, 447 John——588 Elizabeth 100 WILLIAM STREET, NEW YORK 
LOGUE BROS. & CO., Inc. 
Fire—Casualty—Automobile I 
Nation-Wide Facilities for Handling SURPLUS LINES 
307 FOURTH AVENUE PITTSBURGH, PA. 
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ADEQUATE 
FACILITIES 


ALL LINES 








325 WALNUT STREET 


PHILADELPHIA 


"CLARENCE A. KROUSE & CO. 


LOCAL AND GENERAL AGENTS 








PENNSYLVANIA NEW J ERSEY 


PHILADELPHIA, PA. 





SATISFACTION 
SsEARAVICE . 


= ALL LINES 











B. M. CROSTHWAITE & CO. 


Fire and Automobile Insurance Specialists 
Lines Bound Anywhere in New York State 
45 John Street, New York City, N. Y. 


Telephones 2404-5-6-1758-1090 John 











EQUITABLE UNDERWRITERS of New York 
— FIRE and WAR RISKS : 


Lines Bound Throughout United States, Canada, Cuba and Mexico. 


Home Office: 68 William Street 
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MERCHANTS FIRE PROMOTIONS 
Alfred A. Moser Made Secretary— 
Joseph L. Leffson Elected Assistant 
Secretary of Company 





Alfred A. Mcser, assistant secretary, 
was elected s°cretary, and Joseph L. 
Leffson, who his been his assistant, 
was made assistant secretary of the 
Merchants Fire Assurance Corpora- 
tion at the annual meeting of the 
board of directors of that company hel 
on Monday. 

Mr. Moser, who has had charge of 
the home office underwriting of the 
company, has been with the Merchants 
for about three years, prior to which 
he was for twelve years with Crum & 
Forster as superintendent of the 
Southern department of that agency. 

Mr. Leffson has been with the Mer- 
chants for about two years. With the 
exception of a short time with the J. 
S. Frelinghuysen agency, he had for 
the previous nine years been with Mr. 
Moser in the Crum & Forster office. 
As assistant secretary of the Mer 
chants, Mr. Leffson will succeed Mr. 
Moser in the supervision of the home 
office underwriting of the company. 

The directors on Monday also voted 
to give each of the employees of the 
company who has been in its service 
six months or more a life insurance 
policy in the Equitable Life Assurance 
Society equivalent to one year’s salary, 
the premium on which will be paid by 
the Merchants during the continuation 
of service of the employee. This is in 
addition to the profit-sharing allowance 
which the Merchants makes to its em- 
ployees annually. 





TO PAY EXPLOSION CLAIMS 

Ccngress has been asked for an im- 
mediate appropriation of $873,500 to 
pay 6,142 claims growing out of the 
T. A. Gillespie munitions plant explo- 
sions at Morgan, N. J. In addition the 
War Department held proper claims of 
railroads and telephone companies 
amounting to $679,300. Indirect claims 
of over $1,000,000 for loss of life and 
personal injury were held to be not 
within the board’s jurisdiction. The 
cla'm of T. A. Gillespie for $100,000 ad- 
vanced for repairs to homes was al 
lowed 

NEW NEWARK FIRM 

With his private secretary, Fred G. 
Stone, as one partner, and J. Herbert 
Reid as another, City Commissioner 
Raymond, of Newark, N. J., has gone 
into the insurance business. The firm 
name is Raymond, Stone & Reid, with 
an office in the Essex building, which 
Will be opened February 1! 


NEW USE OF FIRE INSURANCE 


Springfield Water Company, of Phila- 
delphia, Makes Rates Shield For 
Demand For Higher Charges 


The Springfield Water Company, 0° 
Philadelphia, which supplies the wa- 
ter power to a number of suburbs of 
that city. is using the probable increas? 
in fire insurance rates following a dis- 
continuance of water supply as a club 
tc force their clients to pay an jn- 
creased charge for service. 

The statement made by the comp ny 
in this connection is as follows: 

“Our customers would then be faced 
not only with an increase in water 
rates, but undoubtedly with an _ in- 
crease in fire insurance rates, for it is 
inconceivable that insurance rates 
could remain as they are if the use of 
water for fire extinguishment be dis- 
continued. So, in the end, the custo- 
mer would not benefit by the elimina- 
tion of the use of water and fire hy- 
drant service, but, on the contrary, and 
in addition to higher water rates, would 
also have to pay higher insurance rates 

“Customers of the company are re- 
spectfully requested to study the facts 
before definitely determining the 
course of action they wish taken by 
the municipal authorities in respect to 
the fire protection question.” 


KINGSTON AGENCY SOLD 

The long established fire agency of 
Walter S. Fredenburgh, Kingston, N 
Y., has been purchased by DeWitt, 
Tremper, Osterhoudt, Inc. Mr. Fred- 
enburgh, has been in the business 
for 35 years and now retires because 
of ill health. It is probable Mr. Fred 
enburgh will continue special agency 
work and adjusting. The DeWitt, 
Tremper, Osterhoudt, Inc., was a con- 
solidation of the two agencies of Will- 
iam C. DeWitt and Jacob H. Tremper, 
a little over one ‘year ago. Then last 
spring they took the agency of David 
M. DeWitt, deceased, and now the Fred- 
enburgh agency. This gives them a 
large business. Mr. DeWitt is post 
master at Kingston and Mr. Osterhoudt 
has for years been a prominent real 
estate agent there. 


TROY AGENTS AND POLITICS 

In apportioning the $220,000 insur- 
ance covering the Pawling Sanitarium 
at Troy the board of supervisors re- 
ported that they gave one-third to the 
Democratic agents and the balance to 
the Republican agents. 


AGENTS FOR NIAGARA 
Ten Eyck & Wangeman, Inc., Long 
Island City, have been appointed 
agents for the Niagara Fire. 





London 
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Fire Insurance Co. Ltd. 
OF LIVERPOOL, ENGLAND. 


Hancashire 











H. A. Smith, President 








g . . 
National Fire Insurance Company 
OF HARTFORD, CONN. 
Statement January 1, 1912, to New York Insurance Department 


LIABILITIES 
" anes Dae, CTE CO vc cccccvncwcecnccesseccssecscasccsesceseess $2,000,000.00 
Funds reserved to meet all Liabilities, Re-insurance Re- 

SOTVS, Legal StaMGard ..ncccccccccccccccrccccccccsccccccceccece 11,073,438.19 
Unsettled Losses and other Claims.........-..cscccscccceeeeeees 2,168,701.64 
Net Surplus over Capital and Liabilities ..............seeees -  3,980,020.79 
Tetal Aanote Jamtary 1, 1916 ...0.60 06s scccces $19,222,160.62 


F. D. Layton, Secretary 
G. H. Tryon, Vice-President S. T. Maxwell, Ass’t Secretary C. B. Roulet, General Agent 


SURPLUS TO POLICYHOLDERS............$5,980,020.79 


F. B. Seymour, Treasurer 

















AGT NA (FIRE) 


HARTFORD, CONN., U.S.A. 


QF Choose your company with regard 
to record in past conflagrations and 
present loss paying ability. 

















A Good Company 
to Represent 








AMERICAN: EAGLE 
FIRE INSURANCE 
, “COMPANY 


“We want to be loyal to 
the local agents as well as 
loyal to our Country and 


ee Government.” 
“AMERICA FORE” 


AMERICAN EAGLE 


Fire Insurance Company of New York 
Cash Capital .......... ONE MILLION DOLLARS 


—_—__—___—~ 


HENRY EVANS, President 


Home Office 
80 MAIDEN LANE 
NEW YORK 


Managing Branch Offices, 
SAN FRANCISCO, 
CHICAGO 











Authorized Capital $500,000 f 
Hrirnit National Fire 
Insurance Cn. 


DETROIT, MICHIGAN 


A Company to be built gradually and along the indicated 
lines of permanence 


AGENCY CONNECTIONS SOLICITED 

















INCORPORATED 1720 


Royal Exchange Assurance 


LONDON, ENGLAND 
RICHARD D. HARVEY 


United States Manager 


United States Branch 
92 William Street, New York 

















BINDERS EFFECTED ON NEW JERSEY RISKS 


Irvin T. Bernhard 


68 William St., 19 Elm Ave., 
New York, N. Y. Hackensack, N. J. 


Scottish Union & Nat. Ins. Ce. Ohio Farmers Ins. Co, 
Niagaru- Detroit Und. Yorkshire Fire Ins. Co. 


Eagle & Br. Dom. Ins. Co. 
Glens Falls Ins. Co. 
American Eagle Ins. Co. 
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Effect of Limitation Clause on 
Eighty Per Cent Coinsurance 


65th Annual Statement 
OEE.» Kencxkenisdadactsasinnaenenee $5, 
Liabilities ° 
CREE eccsncccccoscccce 


p Conflagration Surplus . ; ; 
of Wetertoron. 10%. Sunsies to Delbaphenee Lesh 2,650,983.09 
F. L. GILPIN, JR., 434 Walnut St., Phila., Special Agent. MIDDLE DEPT. 











N agent wrote to an adjster re- 
garding a fire loss as follows: 
Regarding a fire insurance 

policy being ‘written with an 80 per 
cent. co-insurance clause attached and 
also a limitation clause regarding the 
value of the property insured, the 
risk was a building insured with an 80 
per cent. co-insurance clause attached 
and a statement in the form, as fol- 
lows: “It is understood that in case 
of loss or damage the property insured 
under this policy shall not be valued 
to exceed $10,000." The agent asks: 

“Does the limitation clause conflict 
in such a way that it voids the co- 
imsurance clause, and is there any 
serious objection to attaching a clause 
of this kind to a policy?” 

The adjuster replied: 

“First, from the companies’ stand- 
point there is a serious objection, to 
my mind, due to the fact that undoubt- 
edly such a clause would not’ be 
attached unless it was intended to un- 
derinsure the property. Therefore the 
company is not to receive as much 
premium for the protection which the 
assured will ask for it as they shold 
have in view of the fact that any insur- 
ance rates on all property are based 
on insurance to the amount of 80 per 
cent. of the value of the property. 

As Seen by Assured. 

“Second, from the assured'’s stand- 
point probably the special clause would 
be considered as a particular agree- 
ment as to the amount of the insurance 
required under the conditions of the 
coinsurance clause. But it would not be 
strange if in case of a partial loss the 
company should attempt to show that 
the damage had been a certain propor- 
tion of the whole value and that there 
fore the loss for which it would be 
liable would only be the same _ propor- 
tion of $10,000, which was the agreed 
value under the policy; might perhaps 
urge that this special agreement as to 
the value of the property for the pur- 
pose of this insurance was intended to 
eliminate any agreement in the policy 
as to its liability for the cost of repairs 
‘with materials of like kind and 
quality.” That is, for instance, the 
building was really worth $15,000, S0 
per cent. of which would be $12,000 
instead of the $8,000 (which would be 
contemplated as the insurance prob- 
ably in the case cited) if it would cost 
$7,500 to repair the property very 
possibly the company might urge that 
the damage which occurred being 5) 
per cent. of the actual value of the 
building that its liability should ther>- 
fore be 50 per cent. of the agreed value 
of the building under the terms of the 
policy. 

Litigation Considered. 


“Apparently this is a case where an 
assured, or an agent in his behalf, is 
attempting to arrange a contract by 
which the assured shall both ‘have his 
cake and eat it.’ In other words, pay 
a minimum premium for maximum 
protection, probably under the theory 
that there would never be but a small 
loss to the building insured, and I! 
should think that the company would 
attempt to protect itself by only giving 
the percentage of the protection to the 
assured which he has paid for. I 
believe that the adjustment is likely 
to be not easily arrived at and that 
very possibly it might lead to litigation. 
- “This. sort of a ‘smart’ insurance 
policy is not brand new and the parties 
involved are not the first ones who 
have thought along those lines. Pro- 





: E. J. PARMELEE, Syracuse, N. Y., Special Agent.. NEW YORK STATE 
curing of insurance at less than it is GEORGE SHAW, 116 Milk St., Boston, Special Agent. NEW ENGLAND 


worth is seldom worth while.” i 
Rasta Gilaten. F. F. BUELL, Troy, N. Y., Special Agent........NEW YORK STATE 





Not sktisfied with this the agent 





took the case up with another adjuster 
who gave him this opinion: * 
This case presents the following prop- R ] ( 
osition. The policy covers on a build- ossia nsurance ompany 
ing, contains the 80 per cent Co-insur- HARTFORD, CONN 
> . 


ance Ciause, and also a provision read- 


ing: REINSURANCE 


It is understood that in case of 





loss or damage, the property  in- 








sured under this policy shall not 





be valued to exceed $10,000. 
Does this limitation clause conflict in 


such a way that it voids the coinsur- : 
ance clause, and is there any serious red Mcricaw 


objection to attaching a clause of this 


eee Insurance Company 


(1) This limitation clause may ren- 


der nugatory the operation of the 80 per 
cent Coinsurance Clause. riv or 
(2) There are serious objections to 


attaching same to the policy. 


Effect on Coinsurance 
If $10,000 should prove to be the INCORPORATED - 1872 
actual cash value of the property PAID FOR LOSSES 


at the time of the fire, it is 


upparent that the operation of the 

80 per cent Coinsurance Clause would $ 9 6 9 9 7 1 9 2 3 8 e O6 
not be affected, and no injustice would 
be done either to the insurer or the in- 
sured by reason of the value having STATEMENT, JANUARY 1ST 1918 
been agreed upon. But values fluctu- : si ‘ 


ate, and the value at the time of the CAPITAL 

fire may be radically different from what $ a Oooo Oooo oo 
it was when the policy was issued, of * @ e 

which fact we have had many strik- RESERVE FOR ALL OTHER LIABILITIES 


| 
vale during the past four ! 12,927.269.9 ! 


The Coinsurance Clause is intended NET SURPLUS 
to be in the nature of an automatic §} 
regulator between sound value and loss, | . 7 ° ; 1 e , 
and both should as a matter of equity fF 
be figured on the same basis. If the §} ASSETS 
loss is increased by reason of apprecia- | 23 4.54 989 22 
tion in the price of material and labor, , 9 9 e 
the s alue s » increased i 
a ee THE SECURITIES OF THE COMPANY ARE BASED 

, é UPON ACTUAL VALUES ON DECEMBER 3isrT, 1917 


Property Owner’s Attitude 
It is self-evident that no property |) HAD THE SECURITIES BEEN TAKEN AT THE VALUES 
owner would ask for an endorsement AUTHORIZED BY THE NATIONAL CONVENTION OF STATE 
limiting the valuation of his building RAS COMMS TE AONE LD SURTEe 
: pein : D» WOULD EACH BE INCREASED BY $2,321,032.00 


| 
or voluntarily submit to it if there were 
no coinsurance ot other restrictive Home Office, One Liberty Street 
that he expects to gain some advantage " 
by its insertion, for it is seldom, if New York City 








clauses in his policy, hence it follows 
ever, that a request of this nature has 

















its inspiration solely in the desire to Western Department Pacific Department 
avoid the necessity of ascertaining the WALTER H. SAGE, Gen’! Mér. GEORGE H. TYSON, Gen’l Agent 
sound value after a loss has occurred. | INGRAM & LERCH, Managers 210 Sansome Street } 

The statistics of the leading com- 76 West Monroe St., Chicago, Il. San Francisco, Califoruia | 
panies show that of all the losses paid | 
by them, about 66 per cent are less Boston Office Marine Department 
than $100; about 30 per cent. are be- ROGERS & HOWES, Managers WM. H. McGEE & CO., Gen’l Agts. 
tween $100 and total, and about 4 per | 4 Liberty Square, Boston, Mass. 15 William Street, New York City | 
cent are total. Statistics also show SS NA — — i aaerees 

FRED. S. JAMES GEO. W. BLOSSOM WM. A. BLODGETT 


FRED S. JAMES & CO. 


123 WILLIAM STREET Agency Superintendents 

United States Managers CARROLL L. De WITT 
GENERAL FIRE ASSURANCE CO. Wes 
of Paris, France P. A. COSGROVE. 


URBAINE FIRE INSURANCE CO. NEW YORK 


of Paris, France UNDERWRITING SERVICE 
EAGLE, STAR & BRITISH DOMINIONS INS. CO. Ltd. THROUGHOUT THE 
of London, England UNITED STATES 
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CASUALTY AND SURETY POINTERS 








What opportunity some 

Benefiting men see in their seem- 
By Heavy ing misfortunes! The 
Losses National Casualty re- 
gards the influenza ep- 

idemic asa “top load” opportunity. The 
Company is now being called upon to 
adjust the claims of nearly two hun- 


dred policyholders every day. 

Look, it says, at the opportunity that 
is given to the field man in this way 
for the writing of new business. Every 
one has at least some friends, and when 
a policyholder receives indemnity un- 
der his contract for injury or illness, and 
the representative is alive to his op- 
portunity, he will secure a record of 
these friends and see that they are ac- 
tively solicited for insurance with this 
company without delay. These friend: 
in many cases have been familiar with 
the disability of our _ policyholders. 
cften having knowledge of the fact that 
he has insurance with this Company, 
and if they are approached promptly 
after the settlement is made, there is 
a mighty good chance that it will result 
in the writing of a new application. It 
is often possible to secure the active 
co-operation of the claimant in the 
writing of this new business. If he will 
go with our representative to call on 
his friends and tell them of his ex- 
perience with the company this will 
make it just that much stronger, and 
the chance of securing the business will 
be materially increased. Every claim- 
ant should have an opportunity to be 


MASSACHUSETTS ACCIDENT YEAR 
Chester W. McNeill Chosen Counsel— 
Company Made Some Under- 
writing Profit 


At the annual meeting of the Massa- 
chusetts Accident the officers were re- 
elected. The general manager has 
appointed Chester W. McNeill counsel 
for the Company. 

The report of the treasurer showed 
that the Company is in excellent fin- 
ancial condition, having increased its 
reserves $30,000, and its surplus $5,000. 
Included in the admitted assets of 
nearly $400,000 are Liberty Bonds 
amounting to $88,000. Notwithstanding 
the adverse conditions due to the war 
and to the epidemic, the Company last 
year made a small underwriting profit 
and increased its premium jincome 
$40,000. 


IMPERIAL GUARANTEE’S YEAR 

The fourteenth annual report of the 
Imperial Guarantee & Accident, Canada, 
shows that the Company issued 18,626 
policies for $37,174,370. The premiums 
on new and renewed business amount- 
ed to $362,785, with premiums paid for 
of $35 being an increase of $52,128 
in premiums on business written, and 
an increase of $47,098 in paid-for 
premiums. hy interest earnings 
amounted to $20,516, an increase of 
$976. The ratio of expense to premium 
income was reduced. The assets of 
the Company now amount to $481,584, 
and the investments of the Company 
are all first class securities bearing good 
interest returns. The bonds and deben- 
tures are carried in the assets at a 
valuation actually below the valuation 
authorized by the Dominion Insurance 
Department. After providing $172,940 
for unearned premium reserve and 
reserve for outstanding claims; and 
after providing for other liabilities, the 
surplus to’ policyholders is $298,139, 
which, together with the uncalled sub- 
scribed capital of $800,000, makes the 
available security for all contracts 
$1,098 139. 


55,336, 








tC’ 





come a sub-agent, and if he has not 
sufficient time or inclination to do ac- 
tive agency work, he should be an as 
sistant in any event, with the under- 
standing that he will boost whenever 
the opportunity is presented. 
” + ak 
When 


prospects show 


Do the doubt as to whether the 
Companies company will surely pay 
Pay? a just claim, what 


Claims Auditor Hepburn 
of the National Casualty says is worth 
bearing in mind: “The casualty com- 


panies have responded nobly to the 
greatest influx of claims they have 
ever known, They have shown thei> 


worth to the insuring public that will 
impress the most skeptical. The rich 
and the poor have been the recipients 
of their generous aid. In all great 
crises, where the insurance companies 
have been interested, they have never 
failed. In 1906, the year of the great 
fire in San Francisco, the fire insur- 
ance companies paid out over two 
hundred millions of dollars, which 
practically rebuilt the town; not like 
it was before the great catastrophe 
old ramshackle buildings—-but beauti- 
ful edifices of stone and marble. The 
life insurance companies are paying 
out millions to the beneficiaries of 
those who died in this great scourge 
With these examples before them, the 
people are becoming convinced that 
they must have protection, and are 
turning to the good reliable compan 
ies who guarantee to furnish it 


IOWA BONDING’S FIRST YEAR 
Company Adds Something to Surplus 
Account and Writes $93,000 
of Premiums 


Emory H. English, president of the 


Iowa Bonding & Casualty, says that 
the company enjoyed a_ satisfactory 


volume of business last year consider- 
ing it had operated only nine months. 
Out of $93,000 in premiums and a con- 
siderable interest income it has set up 
substantial reserves and also paid all 
expenses and general ex- 
leaving a few thousand dollars 
to be added to surplus account. 

The premium 


losses, loss 


penses, 


income was $93,623; 


total income, $130,352; losses. paid, 
$838; total disbursements, $58,329. Ad 
mitted assets, $1,491,841; capital, $1,- 
000,000; surplus, $401,267. The pre- 


mium income is divided as follows: Fi- 
delity, $15,508; surety, $41,438; burg- 
lary $6,899; compensation, $18,054; lia 
bility, $9,059; property damage, $1,641; 
collision, $1,022. 
INTERSTATE SURETY RESULTS. 

The Interstate Surety Company, Red- 
field, S. D., presents these figures cov- 
ering the transactions of 1918: 


fotal admitted 
Liabilities 
Loss reserves . $7,000.00 
Keserved for taxes 
Reserved for unearned 


issets $181,466 


premiums ‘ 1,745.4 
Fermanent surplus ace't 7.6 
Current surplus 18,4 
Other liabilities 1,444.01 
Capital stock, paid up.. 10 
Ts ital liabilities .. ‘ $181,466.7 
Income 
Net premiums ‘ $64,893.57 
Interest, rents, ete.. . 8,905.91 
Total income ........ . $73,799.48 
Disbursements 
Losses ~paid ...... esesees $5,772.01 
(Commissions 12,622.21 
Dividends 10,492.50 


disbursements ..... 3,923.86 
disbursements ...... pate - $52,810.5 


Other 


Total 





HAS CEASED WRITING 
The National Protective Association, 
which has ceased writing new  busi- 
ness, has about 9,000 policies in force. 


W. E. SMALL, President 


PETER EPES, Agency Manager 


Georgia Casualty Company 


E. P. AMERINE, Sec’y 





“DIXIE AUTO POLICY” 








The Last Word In Motor Insurance 








HOME OFFICE: 


Surplus and Reserves to Policyholders Over Two Million Dollars 


MACON, 


GEORGIA 








HOME OFFICE, 





Russell R. Cornell, Vice-Pres. 


The METROPOLITAN CASUALTY 


INSURANCE CO. OF NEW YORK 


CHARTERED 1874 


Plate Glass, Burglary, Accident and Health Insurance 


EUGENE H. WINSLOW, President 
S. Wm. Burton, Sec. 


| RELIABLE AND ENERGETIC AGENTS WANTED 








47 CEDAR STREET 


Alonzo G. Brooks, Asst Sec. 








HEAD OFFICE 
CHICAGO 


F. W. LAWSON 


General Manager 


Liability, Accident 
Burglary,Boiler and 
Credit Insurance 








THE SIGN OF GOOD CASUALTY INSURANCE 





Establisnea 


London Guarantee & Accident Co., Ltd. 


OF LONDON, ENGLAND 


F. J. WALTERS 
Resident Manager 
55 JOHN STREET 
New York 


Elmer A. Lord &Co. 
145 Milk St., Boston 

Resident Managers 
New England 





1869 











Some 1,600 of these are in and near 
New York City. Some overtures have 
been made toward reinsuring the en 


tire business. The 
premium and wrote 
policy on Masons only. The agent got 
ihe first three months’ premium and 
nothing thereafter. General agents 
got a renewal and a salary The moral 
hazard on this business was nil, but 
the association operated extensively in 


association got $15 
a decidedly liberal 


the Middle West, where the epidemic 
played havoc, causing heavy losses. 
The association has also. suffered 
heavily by litigation with the Masonic 


Protective Association 


MASSACHUSETTS LEGISLATION 

The casualty legislation recommend 
ed by the 
cludes a bill for a 
accident statute; 


standard health and 
making employers 
responsible for payment of compensa 
tion benefits if the insurer fails; giving 
burglary writing companies the 
to write forgery insurance; 
status of fidelity and surety 
writing of surety bonds by 
authority of the Commissioner to 
compensation rates 


one 


business; 

brokers; 
ap 
prove 


WILL TAKE CHARGE IN CHICAGO 


A testimonial dinner was given to 
Lewis F. Tuells of Wakefield by the 
officers of the Liberty Mutual Insur 
ance Company, Boston, of which Mr. 


Tuells has 
Mr. Tuells is 
cago, where he 
company’s workmen’s 
and publie liability business in 
Middle West. 


been underwriting manager 
leaving Boston for Chi 
will take charge of the 
compensation 
the 


ESCAPED WITH 41 PER CENT. 

The Kansas Central Indemnity, 
Hutchinson, Kansas, reports that its 
health and accident ratio for last 
year was 41 per cent, and had it not 
been for the influenza, the loss ratio 
would have been 29 per cent. 


loss 


Massachusetts Department in- 


power 
defining the 


AMERICAN SURETY DID WELL 


Large Gains Made 
Premium 


in Resources and 
Income—Claims Mate- 
rially Reduced 


the 
larger 
1917 


Last year 
a much 
tween 


American Surety 
gain in 
and 1918, 


made 
be- 
now 


assets than 


That figure 


stands at $11,461,569. The liabilities 
are as follow Capital stock 5 000, 
000; surplus and undivided profits, $1,- 


023,461; special reserve, $500,000; re- 
serve for unearned premiums, $2,892,- 
302; reserve for outstanding premiums, 
371,769; reserve for coat ngent claims 
31,266,031; reserve for expenses and 
taxes, $562,016; reinsurance pavable, 
$55.960. 

This shows a large amount of sur- 


plus funds available for the protection 
of the Company’s patrons against every 
contingency which is even remotely 
likely to arise in connection with a 
large and highly technical business 

During 1918 the American Surety 
paid 3,460 claims for $778,054, less than 
in 1917. The net premium receipts 
vere $4,644,020, an increase of $401, 
645. The Company has 14,152 local 
representatives who report through 
forty branch offices. The gain in num- 
ber of local men is 245 over 1917. The 
cflicers of the Company have entered 
upon the new year with every assur- 
ance that the work of 1918 was well 
done. 

DECATUR MEN IN TROUBLE 

John E. Strohm and Fred W. Stone 
of Strohm & Co., Decatur, Illinois, have 
been indicted by the grand jury on 
charges of forgery and conspiracy in 
operating a confidence game. 

Contests for business demonstrate 
one thing if no other, that the busi- 
ness is there if we go after it. 
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FIRE CHICAGO BONDING AND INSURANCE COMPANY 
RE-INSURANCE op WRITES the following lines of INSURANCE 


NORWEGIAN ATLAS INS. CO., Ltd. 


WEMPLE & COMPANY, Inc. 


15 William Street 
New York 





New York 


Ci FIDELITY AND SURETY, PLATE GLASS, BURGLARY, GENERAL 
: LIABILITY, AUTOMOBILE LIABILITY, PROPERTY DAMAGE AND 
eg COLLISION, ACCIDENT AND HEALTH, MONTHLY PAYMENT 
vavier Charles R. Culyer & Co., Resident Manager, 428 Walnut St., Phila., Pa. 
fa 5) 
| ang | 
"y, 





Geo. S. Dippold, Res. Mgr., 1107 Peoples Bank Bldg., Pittsburgh, Pa. 
W. F. Murphy & Co., Res. Mgrs., Union Trust Bldg., Jersey City, N. J. 
J. Ramsay Barry Co., General Agent, 10 South Street, Baltimore, Md. 
R. H. Lambert, Branch Manager, Equitable Bldg., Washington, D. C 


Capital $500,000.00—Surplus to Policyholders, $825,544.20 














F. 0. ROBERTS, Vice-Pres. and Gen. Mgr. HOME OFFICE: CHICAGO, ILLINOIS 























INTERNATIONAL LIFE of St. Louis 
SMASHED ALL RECORDS IN 1917 
Jt was the Special Combination and New T. O. Policies that did the work. 


If you are not selling them we are both losing money. 


J. L. BABLER, Vice-President MASSEY WILSON, President 
and General Manager Agencies 




















HOME LIFE INSURANCE COMPANY of AMERICA 


INCORPORATED 1899 
PROTECTION FOR THE ENTIRE FAMILY 
This Company issues all modern forms of policy contracts from age 3 months 
next birthday to © years. 
INDUSTRIAL POLICIES are in full immediate benefit from date of issue. 


ORDINARY POLICIES contain a valuable Disability clause and are guar- 
anteed by State Endorsement. 
GOOD CONTRACTS FOR LIVE AGENTS 


Executive offices No. S06 Walnut St., Philadelphia, Pa. 
ASIL S. WALSH, President JOSEPH L. DURKIN, Secretary JOHN J. GALLAGHER, Treasur 





























— 


San Francisco Losses 
Amounting to $4,522,905.00 
paid PROMPTLY IN CASH 

| WITHOUT DISCOUNT, from 









funds largely supplied by head 
office in Liverpool 


U. S. Cash Assets, Dec. 31, 1917 $16,153,068.57 
Surplus - - - - 4,793,978.55 
Losses Paid by Chicago Fire, 1871 3,239,491.00 
Losses Paid by Boston Fire, 1872 1,427,290.00 
Losses Paid by Baltimore Fire, 








1904 ~ - ° - - 1,051,543.00 


Liverpool 

amo London 
ano Globe 
Insurance Co. 


CIMICED 


Over $155,000,000.00 


Losses Paid in the United States 







HUGH R. LOUDON, Manager 
J. B. KREMER, Deputy Manager 
T. A. WEED, Agency Superintendent 





NEW YORK OFFICE 
80 William Street 
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“Sale: Water-Damaged Shoes 
d 


Silks From rem Store of —” 


A sign that means dollars to the good for 
many women and many dollars to the bad 
for one man, unless, before the water ran 
wild, he protected his investment with 
Sprinkler Leakage and Water Damage In- 
surance in the Maryland Casualty Com- 
pany of Baltimore. These Guaranties 
give the Policyholder Complete Protec- 
tion from Loss Caused by Water; and 
largely reduce the chance of water acci- 
dents by means of Thorough Mechanical 
Inspections. 


Maryland Casualty Company 


THE TOWER 
BALTIMORE 














AMERICAN MERCHANT MARINE. 


INSURANCE COMPANY 
AT 


THE CENTRE OF MARINE INSURANCE 
IN THE UNITED STATES 

















WADE ROBINSON & CO.,1nc. } 
MANAGERS 


Merchant Marine House 






ue — . ev 


New York City 


South William and Beaver Streets 








